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DEALER 


Senate Opinion Divided 
On Bus Control Measure, 











But Knactment Is Seen 


Parker Act Comes Up but Is Temporarily Put Aside; | 


Senator Couzens Predicts Passage 


This Week 


ASHINGTON, Dec. 3.—Coincident with the first side- 


tracking by the Senate in the new session of the Par- 


ker-Couzens bill giving the Interstate Commerce Commission 
authority over the interstate bus operation, the Western rail- 
roads today renewed their pleas for relief from a situation 
which they assert “seriously _menaces” 
tation. 

In addition to thelr demand tor | 
legislation regulating bus transpor- | 
tation, the Association of Western 
Railway Executives also asked the} 
I. C. C. to request legislation to gov- 
ern pipe lines. 

The bus bill had its first airing in 

_ the Senate as the “unfinished busi- | 
fess” of the upper pour ‘for al, 


FORD’S PRODUCTION 
43% OF THE TOTAL 







, of 1930 
accounted for 43.5 per eat of the 


total world output of the entire 






of the Senate "Committee re Inter- 


“SERVICE TREND IS MIXED 


adequate transpor- | 


EW YORK, Dec. 3.-*World pro- | 
ductipn of the Ford Motor Com- | 





state and Foreign Commerce ex- 


pects the bill to be passed some| 


time this week. 

A fight is in prospect over 
question of whether all motor buses 
engaged in interstate service shall 
be required to have a certificate of 


public convenience and necessity, to 
' 


be issued by the commission. 

The Senate is divided into three | 
groups, one favoring this require- 
ment for all interstate buses; an- 
other, led by Senator Dill (Dem.) 
of Washington will oppose such a 
requirement, and a third will take 
a middle course to limit the cer- 
tificate requirement to cases where 
there is competition. 


AUBURN DECLARES ITS 
REGULAR DIVIDEND 

Auburn, Ind., Dec. 3.—The Auburn 
Automobile Company today de- 
clared its regular quarterly dividend 
of $1 per share on its capital sock 
and the usual additional quarterly 
dividend of 2 per cent. payable in 
stock. The dividend voted today is | 


the | 





American industry, as compared | 
with 31.2 per cent. in the corre- 
sponding period of last year, accord- | 
jing to totals made available by the 


lof 78,347 units in October. 

Ford’s percentage of the 
reached its high mark in October, 
when that company’s output ac- 
counted for 50.6 per cent. of the in- 
| dustry’s total. This was in line with 
ithe trend last year, when 
percentage of the total was larger 
in October than in any of the pre- 
ceding nine months of the 
amounting to 45 per cent. 

The low mark for Ford was 
reached in January of this year 
when it accounted for 34.6 per cent. 
of the total, while in 1929 the low 
mark came in August, when Ford’s 
share of the total output was 20.5 
per cent. 

The production for the industry 
in the first ten months was 3,215,- 





payable January 2 to stockholders | 
of record at the close of — 
December 20. 


032, of which Ford turned out 
1,400,000 units. In the first ten 
months of 1929 the industry pro- 


aio ontinued on n Page 2) 





Power Body Criticized 


At Meeting of A. S. M. E..' 


New York, Dec. 3.—Guido H. 
Marks, professor of machine design. 
Leyland Stanford University, criti- 
cized the Federal Power Commis- 
sion, the attitude of the administra- 
tion at Washington toward the na- 
tional water-power problems and 
the policies of Frank E. Bonner, ex- 
ecutive secretary of the Federal 
Power Commission, at the meeting 
of the hydraulic division of the 
American Society of Mechanical 
Engineers, on the second day of the 
society’s fifty-first annual meeting, 
which was hel® yesterday at the 
Engineering Societies Building. 

Professor Marx's criticism was 
made in the presence of Mr. Bonner 
after the latter had finished the 





presentation of a paper on 
Relations to Water-Power Develop- 
ment,” in which he said that it was 
contemplated to pursue a policy of 
Federal activity applying “a mini- 
mum of interference with the exist- 
ing machinery of the state agen- 
cies.” Mr. Bonner refused to reply 
to Professor Marx’s criticism. 
Technical - papers were read on 
many and varied subjects, including 
materials, handling, railroads, ma- 


chine shop practice and industrial | 


power. 

“President’s Night” was observed 
in the evening. This program in- 
cluded the introduction of President- 
elect Roy V. Wright, whose etlection 
for 1930-31 by a mail ballot of the 


|announcement of Ford’s production | 


total | 


Ford's | 


year, | 


“Federal | 





| Financing of Cars 
| Nears 1929 Total 


Washington, Dec. 3.—That the 
automobile financing business 
has held up with remarkable 
strength during 1930 is. indicated 
by figures that are being released 

by the Department of Commerce 
| tomorrow. Retail financing of 
new and used motor vehicles 
during the first nine months of 
1930 totaled $1,013,609,954, an 
average of $413 per vehicle, as 
against $1,322,221,486, an aver- 
age of $461 ‘in the same pe- 
riod of 1929. For the nine months 
of 1928 the total was $919,676,575, 
an average of $486. The detailed 
account of this phase of the in- 
dustry’s activity, with charts and 
tables, will appear in tomorrow's 
Automotive Daily News. 


| 
| 
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FORD WINS $6,000,000 
SUIT BROUGHT BY OLD 
LINCOLN STOCKHOLDERS 


Lansing, Mich., Dec. 3,—For the 
second time within year the Mich- 
igan Supreme Court ruled today in 
favor of Henry and Edsel Ford in! 





| the $6,000,000 suit brought by Wil- | 


fred C. Leland and others claiming 
additional compensation for the! 
| sale of the Lincoln Motor Company 
to the Ford interests. 

The suit brought two years ago,' 
alleged that Henry Ford and his | 
son had failed to live up to an oral | 
agreement, made at the time of the | 
sale, to protect the Leland family | 
and certain other stockholders after | 
buying the Lincoln company’s assets | 
at receivership sale. 

The Fords won in the lower court | 
and the Lelands appealed. The} 
Supreme Court ruled that an oral | 
agreement which protected only 
some stockholders was not valid, | 
| but gave leave to file a new bill to 
remedy that defect. 

The second bill reiterated the 
| statement that the agreement af- 
fected only certain stockholders. In | 
its decision handed down today the 
Supreme Court said that such an 
agreement to be valid must provide | 
that all stockholders be similarly 
protected. fe 


| MACHINE TOOL BUILDERS 

MEET IN NEW YORK 
| New York, Dec. 3—The National 
| Machine Tool Builders’ Association 
will meet today at the Hotel Bilt- | 
|} more here. 
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WIDESPREAD SURVEY SHOWS 
DEMAND GENERALLY BETTER 


| Automotive Daily News Correspondents Find Busi- 
ness Good in Most Cases, but No 
Decided Increases 


IN "nh YORK, Dec. 3.—While in most parts of the country 

there has been no decided upturn in business done by 

'the service departments of dealers, the demand in recent 

| weeks has remained at a favorable level and there are evi- 

'dences of improvement for the future, according to informa- 

| tion gathered by Automotive Daily News correspondents in 
‘all parts of the country. 

The trend in dealer service work 
is decidedly mixed, even dealers in 
a single city reporting varying con- 
ditions. It is apparent, however, 
from the reports from most cities 
that dealers generally are paying 
more attention to the service end of 
their business than in recent years 
and that they are being repaid. 


? 
. ans 





‘TWO-DAY SALES AT 
a Y. SALON $341,000 


1 
| 





New York, Dec. 3.—Retail sales at 

the Automobile Salon being held at 
the Hotel Commodore are gratify- 
rine to those actively interested in 
the exhibition of fine motor cars. 

The sales for the first two days 


INCOLN, Neb., Dec. 3.—Shop 
work and dealer service in Lin- 
coln and vicinity averaged good 


are said to exceed $341,000, a mark 


reported to be well ahead of the 
| corresponding figures of last year 
|and to compare favorably with the 
average for the past five years. One 
company is said to have received 
orders for twenty-two of its special- 
ly built cars. 

Each year the salon attracts exec- 
utives of the manufacturing com- 
panies and their engineering staffs, 
who scan the scores of custom crea- 
tions in search of new designs and 
ideas often later incorporated in 
stock models. Already, Alvan T. 
| Macauley, president of the Packard 
|Motor Car Company, and G. M. Wil- 


| liams, president of the Marmon Mo- 
tor Car Company, have visited the 
salon, 


Following a meeting of the Na- 
tional Automobile Chamber of Com- 
merce today, the board of directors, 
including the presidents of most of 
the automobile companies, attended 
the salon in the afternoon. 


during November, following a nor- 
mal seasonal trend. Business had 
two peaks during the month, one 
coming at the beginning and the 
other at the close of the month, 
This was accounted for by the 
weather, which started out cold, 
warmed up in the middle of the 
month and ushered out the month 
with blustering weather again. 

Most dealers look for service and 
repair jobs to pick up this month, 
in keeping with the normal trend 
in Nebraska, for it is in December 
that the first real cold weather of 
the season begins. November serv- 
ice this year was about on a par 
with October, which is a seasonal 
condition, and the volume of busi- 
neSs was about the same or a trifle 
above November a year ago. 

A bright spot in dealer service 
| this November has been a healthy 
increase in business among outstate 
| dealers, according to reports reach- 
ing Lincoln and Omaha distribu- 
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November Ne ew w Car Sales 


In [llinois Totaled 4,418 


? 


NEW YORK, Dec. 3.—Registration 

of new passenger cars in IIli- | 
nois in November amounted to 4,418, 
as compared with 7,648 in October 


and 8,198 in November, 1929, ac- 


cording to the statistics now avail- | trations 
;}eleven months of this year, 


seasonal decline of 42 per cent. from | 


able for last month. This was a 


real indication that November sales 
held up better in relation to last 
year than was the case in the 
earlier months. 

Following are the new car regis- 
in Illinois for the first 
as com- 


the preceding month, and a drop of | of 1929:— 


46 per cent. from the corresponding | 


month of last year. 

Retail sales of new cars in Illi- 
nois for the first eleven months of 
the year, as indicated by the actual 
registrations, amounted to_ 160,397, 
as compared with 232,152 in the cor- 
responding period of last year, a 
decline of 30 per cent. 

The November decline from the 
corresponding month of last year of 
46 per cent. compared with a decline 
of- 47 per cent. in October from 
October, 1927, this being the first 








pared with the corresponding period 
1930 1929 
PODURTY cccccccecsss 12,255 14,813 
PORTURTY .cccceccecs 13,678 13,707 
March cescsces . 20,859 25,252 
WE as cine snccdesee 22,415 29,765 
MAY scoscce Ts: i —— . 
SOMO scctccccesvass - 16,339 23,208 
Pc cunaseveaceass 16,883 29,883 
August .ccccccssecs 12,113 24,706 
September . ree yy 10,446 19,172 
oe Ty . 7,648 14,622 
November . sncene SRD 8,198 
Eleven months ..... 160,397 232,152 
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Glimpses of the Salon at the Commodore 





CORD VICTORIA COU PE—Body by La Grande 








DUESENBERG TOWN CAR—Body by Brunn 





PIERC c- ARROW CONVERTIBLE VICTORIA—Body by Le Baron 


| Space for the 1931 automobile show 


| 
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Service Stripes 


* * o 


Jimmy Jests and Gibes 


* * * 





Chris Sinsabaugh—Detroit Editor 








OLDIERS proudly wear stripes for long terms of faithful 
service; so do railroad men; others win stars; buttons 
also are awarded as symbols. Thinking about this, I am 
led to ask: What are car manufacturers doing to create a 
“pride of dealership,” if I may be permitted to coin the 
| phrase? 

Hupmobile awards stars to its distributors for each year 
as a Hupmobile representative and these stars*are placed on 
a fine oak plaque which is hung in each salesroom. This has 
been going on for six years now, and I am told that it has 
been most effective in building up the morale of the distribu- 
tors, inspiring them with loyalty to the house. R. S. Cole, 
general sales manager of Hupmobile, conceived the idea, and 
on each panel is inscribed: ‘‘We know no better way to indi- 
cate to you our respect and friendship than to commemorate 
| with an anniversary star the passing of each year of pleasant 
association and mutual helpfulness.” 

* » + 


a was directed to this plan from reading a 
recent Hupmobile advertisement, which carried a list 
of distributors bracketed in four divisions. At the top were 
six distributors who had carried the line fifteen years or 
more; sixteen had been in service from ten to fourteen, 
twenty from six to nine, and twelve from three to five. That 
| totals fifty-four out of ninety-four distributors on the Hupp 
books at the present time, certainly a remarkable record of 
| loyalty to the manufacturers and confidence and pride in the 
product being wholesaled. 


* * 

HECKING through "the “gray beards” in the first divi- 
| sion, I find that the winner of the most stars is the 
Bates Motor Company of Scranton, Pa., John Bates having 
| taken on the line just one year after Hupp started and hang- 
ing on to it continuously since then. His plaque now carries 
' twenty-one stars. 

Second is the Reliance Motor Company of Peoria, IIl., 
'Emil Metzger having joined up in 1912. P. H. Greer of the 
| Greer-Robbins Company of Los Angeles took out his port- 
folio in 1913; George Weber of the Weber Implement and 
| Automobile Company of St. Louis in 1914; the W. C. Howard 
Motor Company of Kansas City, Mo., in 1915, and Rewerts 





& Ehler of Urbana, Ill., in 1915. 





Po d C it hel y 24 ’ h 
ower r Bo y riticized | Auditorium. " Rudolph Jose, chair IMMY SCHERMERHORN. now 


the Super- 
| man of the show committee, pre- - oe 


servicing 


' At Meeting of A.S. M. E. 





(Continued 


20,000 members was announced No- 
yember 20, and the report of the 
election of other officers. The per- 
Bonne! of the nominating committee 
for 1931-32 was announced. An hon- 
orary membership was conferred on 
Dr. Elihu Thompson, director of the 
Thomson Labratory of the Genera! 
Electric Company, Lynn, Mass., in- 
ventor of electric welding and holder 


from Page 1) 


ident, other officers formally in- 
stalled were: 
Vice-Presidents 

William A. Hanley, director of the 
engineering division of Eli Lilly & 
Co., Indianapolis. Thomas R. Wey- 
mouth, president of the Oklahoma 
Natural Gas Corporation, Tulsa. Dr 
Harvey N. Davis, president of Ste- 
vens Institute of Technology. 


Engineering Cquncil 


dicted the show will be the largest 
ever staged locally. The 
annual banquet will be held Decem- 
| ber 11, 


FORD’S PRODUCTION 


43% OF THE TOTA 


(Continued from Page 1) 


duced 5,269,206 units, of which Ford 
accounted for 1,640,000. 

Following is a table showing the 
percentage of the total production 


twelfth | 


J charger, official mouthpiece of the S. A. E. Detroit 
section, gives us a series of chuckles in his announcement of 
the program of the section’s meeting at the Book-Cadillae 
Monday next. Wielding a pen dipped in humor, he tells as 
that the speaker at the technical session preceding the frolie 
| later on will be Amos E. Northup of the Murray Corporation, 
| to whom has been assigned “High Lights of the Paris Salon,’ 
|Mr. Northup having been among‘the fortunate ones to cross 
'the Atlantic this fall. Editor Schermerhorn introduces him 
| as chief designer of the Murray Corporation, “a company in 
Detroit willing, even eager, to build automobile bodies.” 
More liberty is taken with E. V. Rippingille of General 
Motors, who will be the orator of the occasion at the later-on 
doings. Back from two and one-half years in Europe, Rip- 


of 700 patents for other inventions ; ; f 
in electric lighting. R % ae te roe Stee ' ~— re oe a pingille is expected to discuss European body types and then 
The eveni rogram concluded " , New xork, J. W. Roe, o e current year, : so hr ° ‘neers “why r ‘inate avi . 
oat’ o aianaeties on Vaheaiaaenae |New York; Robert Yarnall, Phila- | figures for the corresponding period tell his brother Sees Fhe hy lowe ee On Me ee 
Economics and the Problem of So-|elphia; E. N. Trump, Syracuse, | of 1929: body types over there. e Supercharger’s thumbnail his- 
cial Well-Being,” with principal| N. Y.; B. E. Hull, Houston, Tex.; E. e 1930 PerC’t.| tory of this distinguished speaker takes advantage of the 
addresses by Ralph E. Flanders. od conte gee Seattle; = ores, | —— =, ~— G. M. official’s nickname of Rip and references to the Van 

manager of the Jones & Lamson ittsburgh; Jarner Seely, Cleve- January . 285,7 98,52¢ 34. ee ee P ee oats os - ane % : ae : noe A 
Sekine Company, Springfield, Vt.,| land; William S. Conant. Wash- | February . 362,488 148,160 41.0 Winkle family naturally find a place in the merry quipping 
and vice-president of the A. S. M. E., ington. March ...... 422.043 169.045 40.0 that accompanies the introduction, 
and Dr. Wesley C. Mitchell of Co- April . 467,295 206,340 44.1 ‘Rip is back home, living proof of the inaccuracies of 
jumbia University, director of the [EARY AGAIN HEADS May ....+... 442,078 191,813 43.3 Irving’s fable,” says the scribe. “For it has not been 
ee ree . ne = WASHINGTON A. T. A —_ neereees eae aoe =. twenty years, it has been only two and one-half years and the 
searc speakers rg 1€ ° ° RU o< caawae 272,55 33,035 i . - sae - Res ’ ae 
aie oo eee pe SP se oat aieat * 532840 «99142 42.7 Supercharger has witnesses to prove they didn’t even know 
science of “social engineering” to Washington, Dec. 3.—Officers and | September 230,888 97,885 42.5 he had been away at all. 
develop a better balance between directors of the Washington Auto- | October 154,585 78,347 50.6 | —— . - — 
production and consumption motive Trade Association were 1929 Per C't. ; Stats anageme and ex- 
After the discussion the hydraulic | unanimously re-elected at the De- Industry Ford Ford BANKERS PAY TRIBUTE the ome management am i 
committee voted to appoint a com- cember meeting held today. They January . 422,538 132,078 31.4] TO STUTZ MANAGEMENT pressed great optimism ove! i€ 
mittee to confer with the American are Whitney Leary, president; Fred | February 497,705 100,927 20.9 | jfuture outlook for the company in 
Institute of Electrical Engineers and Haller, first vice-pxesident: L. S.|March ...... 626,076 181,894 29.0 | = a a meeting at the factory here. 
the National Electric Light Associa- | Jullien, treasurer, and Louis C. Carl,| April ........ 663,811 200,321 30.2 Indianapolis, Ind., Dec. 3.—A After several months’ investigation 
tion to set up a representative com- | secretary. Pau) Lum, Rudolph Jose,|May ........ 636,250 207,614 32.6 | group of investment bankers from | of the entire Stutz organization, n- 
mittee of engineers to confer with | Edward M. Wallace, Chester War-/| June ........ 567,424 195,534 34.4| the various houses associated with | cluding production and distributing 
the Federal commission about the | rington, Oscar Coolican and Stan-/Julv ......... 518,301 196,099 37.8 L. L. Harr & Co., 26 Broadway, facilities, the financial representa- 
best means of developing the power!|ley H. Horner were re-elected | August ...... 512,842 105,603 20.5|New York, who have purchased $1,- | tives climaxed the deal with a pri- 
resources of the nation | directors | September .. 429,729 161,305 37.8 | 130,000 of the new Stutz Motor Car i vate session with Stutz officials at 
Eesides Mr. Wright, the new pres-| Members of the association drew | October . 394,530 177,483 45.0) Company stock, paid high tribute to} the factory. 
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Unique Follow-Up System Boosts Service - Business 


Used Suncasitally by 
Car and Parts Deal- 
ers as Well as in 
Service Stations 
And Garages. 


GOOD follow-up system 

is one of the most suc- 
cessful methods that an auto- 
motive merchant operating a 
service department can _ use. 
Such a system is used by the 
Northwestern Oil Company, 


which has its headquarters in 
Superior, Wis., in all the 
Service stations that this 
company operates in the 
northwestern states of the 
United States and in _ its 


service stations in Canada. 
. This system is also used by auto- 
mobile dealers, tire, battery, 


and other types of automotive serv- 


ice stations where the gasoline, oils, | 


greases and other products of the 


Northwestern Oi] Company are re- | 


tailed. 

The first important part of the 
system is a pink record card that 
is kept in card index boxes in each 
service station by the operator. This 
pink record card is six inches long 
and four inches wide. At the top 
of the record card are thirty-one 
small spaces each with a number 
that represents a date of the month 


starting with one and ending with | 


thirty-one. 
Below the spaces which represent 


WHEN YouR 
READS 





rive in today. Delay may mean expen- 

sive repairs. Complete Lubrication Ser- 

vice will keep your car in perfect mechanical 
condition. 


NORTHWESTERN OIL CO.___ 


acces- | 
sory, super-service stations, garages | 








jot2 | 3 
sional nella laa Mtl haindindembsnchis ken 
NAME — 
ADDRESS astinecniaiadiniipeitianiionnaititniihieall 
| SPEEDOMETER NOCO. 
DATE READING Noco | LENE 
j 
| j 
| | 
| | 
ee | —— nna 
| | 
—— - —_--— - ' — 
| | i 


THIS IS THE PINK RECORD CARD used in this follow- -up system, 
and is kept on file at the service station and other outlets 


are followed by spaces for crank 


case, chassis, transmission, differen- | ) s 
| tial and then to the extreme right in | S@tVice 1s needed for that particu- | 


a small space is| 


small letters in 
printed, Follow-Up Record, below 
| which there are spaces for Card No. 
/ 1, Card No. 2 and Phone. 


ord card are three spaces for date, 
shop memoranda and price charged. 

Besides the pink record card, the 
| follow-up system is composed of two 
| penny postal cards, illustrated here, 
| that are mailed out to automobile 


or any automotive merchant retail- 
ing the products of this company. 

Here is how the system operates. 
| Whenever an automobile owner or 
driver is served for the first time at 


SPEEDOMETER 


It is time for you to have 
the Service checked below: 
© Crankcase drained and refilled 


(Every 500 to 1000 miles according to operatuuag 
conditions). 





OC Chassis completely lubricated 
(Every 500 to 750 miles according to operating 
conditions). 


C Transmission flushed and refilled 
(Every 5000 miles or according to manufacturer's 
suggestions). 


C Differential flushed and refilled 


(Every 5000 miles or according to manufacturer's 
suggestions). 





This is card or notice No.1, 


days in the month are spaces for 
the name, address and phone num- 
ber of the patron along with a 


space wherein the name of the au- | 


tomobile owned by the patron is 
written in. Below these spaces the 
name, Northwest Oil Company, is 
printed. Below the name _= are 


once No. 2 


10 DAYS AGO- 


We reminded 
you that your 
car would 
need the ser- 
vice checked 
below when 
your speedo- 
meter read 





iC ranke ase drained and refilled 
ery 500 to 1000 miles according to uperating 
conditions) 


~) Chassis completely lubricated 
Every 500 to 750 miles according to operating 
condi << 


Cj Transmission flushed and refilled 
Every $000 miles or according to manufacturer's 
suggestions) 


Oo Differential flushed and refilled 
vers $000 miles or according to manufacturer's 
suggestions) 


This w bur last aii Don't 
neglect your investment. Drive in 
today The service will only take a 


tew minutes 


NORTHWESTERN OIL CO. 


This 13 notice No.2, 


printed spaces for date, speedometer 


reading, Noco, the name of one of | 


this firm's products which is used 


in the servicing of automobiles, fol- | 
lowed by a space for Nocolene, an- | 


other product of this company used 


in serving automobile owners in| ator obtains a speedometer reading, | 
servicing their automobiles. 


These 





| of 


outlets for Northwestern Oil Com- 


pany 


is filled out containing the name, 


address, ‘phone number and make 
automobile. The date is filled 
‘in along with the speedometer 
reading and any other needed data 
regarding type of service given at 


first call. The same data is filled 
in upon return calls of the auto- 
mobile owner or driver. 


As soon as a pink record card is 


made out after the first visit, the 
service station operator places a 
clip fourteen days ahead in one of 
the date spaces at the top of the 
card. For example, if the patron 
came in on the seventh of the 
month, the clip would be placed 
}on the twenty-first of the month 
date box. On the twenty-first of 


the month the service station oper- 
ator pulls out all cards with clips 
on them for that date and sends 
out by mail notice No. 1, properly 
checked as to what type of service 
is needed. 

As soon as the first 
mailed out, the operator 
clip ten days ahead on 
record card in exactly 


notice is 
places the 
the pink 
the same 


| Manner as was done when the clip 
| was 


placed fourteen days ahead. 





|; At the end of ten days, 
|}card is again taken out and notice 


the record 


No. 2, 
of these two cards 


is mailed out. The mailing 
is checked on 


|the follow-up record space on the 


pink record card. In case the owner 


! e 2 : 
fails to return within a reasonable 


length of time after he gets the two 
notices, further efforts are dropped 
and his record card still remains 
in the index box in case he should 
return at some future date. 

Every time the automobile or 


truck returns for service, the oper- | 


and keeps a very careful record of 


NORTHWESTERN O'1L COMPANY 


| Oil 
( follow-up system has been very suc- | 
On the other side of the pink rec- | 


{owners after their first purchase at | 
any of the service stations operated | 
by the Northwestern Oil Company | 


| various 





products, a pink record card | Up ; J 
{ mind to consider ownership of their 
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these readings, thus being able at 
all+imes to know just what kind of | 


lar automobile or truck. 

A. F. Podvin, vice-president, in | 
charg@,of sales of the Northwestern | 
Company, reports that this | 


cessful in building up a service busi- 
ness for its own service stations | 
and automotive outlets retailing its 
products which has been, and is, 
a profitable service business that is 
a steady repeater in the amount of 
service business being done. 

This follow-up system is so simple, 
inexpensive and successful that any | 
automotive merchant operating a | 
service department will find it a 
profitable system to use. 


TROLLEY FAILURE | 


CAPITALIZED BY 
THIS FORD DEALER 


| voluntarily 


| 
| 


| painted 


'attention, and many 
|; immediately became prospects, and 


HOW CHEVROLET DEALER USES. 
1912 MODEL FOR ADVERTISING; 
REPORTS EXCELLENT RESULTS 


LOSING its 1930 season with an increase in new and 
used car sales and service work over the record year 
of 1929, the Centre Motor Sales Corporation of Bergenfield, 


RN. ae 


Chevrolet dealership, credits a considerable portion 


of the gain to the use of a 1912 car as an advertising mediums: 


FE. Romer, president, purchased ¢ 
the 1912 Chevrolet touring car for | 
$20 from another dealer. Although 


eighteen years old, the car had been | 


driven only 8,600 miles, having been 
stored away; and it cost practically 


| nothing to put it in running condi- 


tion, 
Mr. Romer had the following sign 
in white letters on the 
panels: 
“This Chevrolet was sold for 
$1,290 in 1912, compared 
with the Chevrolet of today 
at $565.” 


Sales Manager George Dorf says’ 


that the car attracted considerable 
persons, who 


a goodly percentage of buyers, 
sought rides in it. They were also 
given rides in the new cars for pur- 
poses of comparison. 

“We used the owner follow-up 
method of selling new cars,” Man- 
ager Dorf says. 
livered a new car we get in touch 
with the buyer and find out who 


they took riding over the week end. | 
| As a rule, we find a big percentage 
|of these prospects turn out to be 


Sales. 

“We adopted this same sales prin- 
ciple with the prospects who came 
to ride in the 1912 


Nashville, Tennm., Deg. 3 (UTPS), | Chevrolet. 


—When a broken trolley’ wire! 
caused a case of underground cir- | 


cuit trouble which seriously af- 
fected street railway transportation | 


| at an early hour November 28, just 


when every one was going to work 
in uptown Nashville offices, the 
George Cole Motor Company came 
to the rescue with its “White 
Fleet” of sixteen cars, operated by 


; salesmen. 


cars were sent out on 
car lines to pick up persons 
waiting for transportation. The 
morning was cold, and those picked 
up were naturally in a state of 


These 


own transportation. Then, too, they 
either did not own an automobile, 


, could not get their old car started, 


were foregoing the 
driving their own car 
had reached an age 
did not uphold the 


or, perhaps, 
pleasure of 
because it 
when its style 
owner's dignity. 
In either case, the person ac- 
cepting the ride to his office or 
place of business, was a prospective 
customer. And in order to show 
his appreciation for the thoughful- 


ness of the dealer, talked freely 
about his own automobile, or lack 
of one. 

As the transportation failure 


lasted for several hours during the 
morning rush, several trips were 
made by each car, and many valu- 
able prospects secured, in addition 
to the good-will and publicity that 
attended the thoughful act of Mr. 
Cole and his associates, 


“VANCOUVER DEALERS 


FAVOR NEW BUILDING 


Vancouver, B. C., Dec. 3.— The 
Vancouver Automobile Dealers’ As- 
sociation has gone on record as 


unanimously supporting the $300,000 


by-law for the erection of new 
building at the Vancouver Exhibi- 
tion. One of the new buildings in- 


cluded in this group will be used as 
an automobile building and _ will 
be rented by the association for the 
holding of its annual show. 


B. PIPES LEAVES FOR 
VACATION IN LOUISIANA 
Los Angeles, Dec. 3——G. B. Pipes, | 
accessory manager for Greer-Rob- 
bins Company, Hupmobile, Chrysler 
and Plymouth distributor, has left 

for a vacation in Louisiana, 


G. 


“They received the regular three- | 


piece direct mail literature from 
the factory and the sale being half 
'made it as up to our salesmen to 
close the deal. 

“We have found that this method 


|!reduces a great deal of sales resist- 


ance, as Matters are explained thor- 
oughly before we get to them, If 
they have been at all a _ prospect 


they buy, 


* * * 


6¢ A NOTHER stunt we used suc- 
cessfully was a six-wheel tan- 


dem unit with a stake body on 
which we mounted a new coach. 
This was wheeled throughout our 


territory and had a sign conspic- 
uously displayed giving the delivered 
price, fully equipped, the down pay- 
ment and balance on easy terms. 
We did a big business both in sales 
and service with that stunt. 

“The 1912 Chevrolet was run 
around the district on its own power 
and in addition to our dealer plates 
it carried the 1913 plates that were 
on it when it was traded in. When 
this car was not being operated it 


“After we have de- | 


was parked in the 
showroom window.” 
The Centre Motor Sales Corpora- 
tion uses newspaper display and 
classified, direct-by-mail and hand- 
bills. It operates a used car lot op< 
posite its showrooms and this year 
it sold more new and used car4g 
than in any other five previoug 
years. Its used car stock is at it 
lowest point and the last new (1930) 
model was sold on October 28. 
“Our service shop has been grow- 
ing year after year, and this feat 
had a tremendous increase,” Man- 
ager Dorf says, “probably due t@ 
the fact that our salesmen have 
been selling service as well aS cars. 


center of the 


| There is no doubt that Many service 


sales have resulted in new car sales 
because of this contact. 

“We always go out of our way te 
find out whether service work, n@ 
matter how minor, has been satis- 
factory. If not, we hasten to reme- 
edy the trouble, for a dissatisfied 
customer may mean the loss not 
only of future service work but also 
a new car sale.” 

. * * 
ANAGER DORF meets with his 
five salesmen every morning. 
Prospect lists are discussed. These 
salesmen sell used and new cars 
and service. The floor man for that 
day has charge of the used car lot. 

During the recent gasoline econ- 


omy contest a large number of 
prospects were uncovered, and a 
number of new and used car sales 


were traced direct. 

A three-day trial guarantee goes 
with every used car the company 
sells, and in the few instances that 
the customer was not satisfied the 
purchase price was used on a new 
car. 

Cars on the floor carry both the 
f. o. b. and delivered and equipped 
prices. The difference is described 


by the salesmen immediately the 
price question is raised 

Four thousand written’ invita< 
tions were sent out when the 193k 
Chevrolet was put on view, Nearly 
double that number dropped into 
the showrooms during the first ten 
days. The coach was mounted on 
a platform in the center of the 
showroom. The windows and walls 


were transformed with autuma 
leaves. The 1912 model was there, 
its sign changed only as to the price 
of the 1931 coach 





Takes Trade Papers’ Advice 
And Finds It Works Out Well 





66 E have taken the advice of 


the trade papers, 
Automotive Daily News, 
the plan worked.” ‘ 
This is the way Harry Young of 
the Consolidated Motors, Hudson- 
Essex dealership in Kansas City, 
plains how the company has been 
able to keep its shop force intact 
the last few months; place the shop 
department on a basis where it pays 
all overhead of the organiza- 
tion and Jeaves the sales end of the 
business to mark up the profits. 
“We read a lot about shops doing 
more of their own jobs rather than 
sending them out to ‘specialists,’ ”’ 
Mr. Young said. “We decided to try 
out the plan and find that it 
worked, We have kept all our shop 


such as the 
and found 


eX- 


the 


employees, trained them to do work | 


they used to think they could not 
do and made them more able to 
meet present conditions. 

“Now, when a customer comes in, 
our 


| full 


men point out where his car, 


needs some extra work, such as re- 
pairing of upholstery, straightening 
of a fender, fixing up the top with 
a new coat of dressing, the need for 
new running-board covering, adjust- 
ing of doors, windows, or the 
straightening up of bumpers. We 
have found that these little sugges- 
tions are all that it takes to sell the 
customer—and all that it required 
to transform our service depart- 
ment from a ‘service to customers’ 
department to where it not only 
pays its own way, but is paying all 
the overhead of the organization 
exclusive of sales.”’ 

Mr. Young believes these so-called 
“hard times” will be a blessing to 
automobile dealers in teaching them 
to eliminate waste and in making 
every department of their business 
stand on “its own feet.” He has 
been one of the leaders here in 
holding down trade-in values on 
used cars to where they represented 
resale values with the result 
the company never has had a “used 
car problem,” 


Pia 


++ began to diminish. - -- 
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Get Your Share 


URING the next few weeks there is going to be dis- 
tributed to the American buying public a sum of 
money estimated to be about $600,000,000. This represents 
the proceeds of what are known as “Christmas Clubs.” This 
means a fund built up during the year by thrifty Americans, 
in small weekly deposits, for the purpose of covering the 
purchase of Christmas presents at this generous season of 
the year. 

Individual Christmas funds will probably average 
around $50. It is hoped that the release of this sum, huge in 
the aggregate, will stimulate buying at this Season. It may 
very possibly be the beginning of a more generous frame of 
mind as regards expenditures. When the individual Christ- 
mas club beneficiary gets his lump sum of cash in hand and 
buys gifts for family and friends and then finds that the 
heavens have not fallen upon him for his recklessness, it may 
quite likely serve as a suggestion for further sensible buying. 

In our own particular case, however, the point is that 
during the next few weeks many people are going to have a 
considerable sum in ready cash available. Automobile deal- 
ers should press home the advantages of putting this money 
down as the first payment on new motor equipment. Many 
families with two or three hundred dollars now in hand from 
Christmas funds have been nursing along cars that they 
would normally have turned in last spring. The dealer who 
goes out to get his share of the Christmas club money has 
an unusually favorable factor working in his behalf. Cars 
have been wearing out all through 1930; many of them have 
reached the stage where a constant series of minor ills sug- 
gests a new vehicle. 

Get your share of the Christmas club cash. 


One Man’s Meat 


N the old saying that “one man’s meat is another man’s 
I poison,” there is more than a smart aphorism. A method 
of living, a type of amusement or what. have you that makes 
a strong appeal to one man, leaves another cold. 

We have been much struck with this divergence in 
human needs in our reading of stories setting forth methods 
by which dealers in various parts of the country have man- 
aged to make successes of their business. One man has found 
that special sales, with different kinds of ballyhoo, are the 
stimulus that his business needs to keep it running profitably. 
Another finds that encouragement applied to his salesmen 
brings the best results. This may take the form of contests 
or bonuses arrangements or other incentives. Still another 
merchant has had his best results from forceful advertising 
campaigns, carried out with all the backing he can bring 
to bear’ 

Varying conditions have something to do with this 
divergence of merchandising methods and the infinite variety 
of human character also enters in, but the lesson to be drawn 
from it is that every dealer must’study his problems, experi- 
ment with solutions until he finds the combination that best 
suits his needs. 


Stolen Cars Recovered 

T is a very interesting fact that in 1930 very nearly 95 per 

cent. of all the motor vehicles stolen have been recovered 

by their lawful owners. Time was when stealing cars bade 

fair to become a prosperous industry. In 1920 nearly 30 per 

cent. of the cars stolen never returned to their lawful owners. 

The methods of preventing theft that have been introduced 

since then are the major factor in thus reducing the stealing 
of cars to a negligible activity. 

In reducing unlawful activities of this kind the well- 
known ounce of prevention is worth all the cure in the world. 
When Federal and state Jaws combined to make car theft 
unprofitable by preventing. ready sale of the vehicles, .theft 


ee 
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TRUCK REGULATION 


New York, Dec. 3.—Opposition to 
Federal regulation of motor trucks 
was expressed in a resolution adopt~ 
ed at the recent session of the Na- 
tional Industrial Traffic League in 
New York. 

In taking this action, the league 
indorsed the conclusions made by 
the Interstate Commerce Commis- 
sion at the close of its motor trans- 
port Investigation, Docket 18,300 
in 1926. 

The conclusions pronounced that: 
“While experience may show that 
the interstate transportation of 
property by motor vehicles operat- 
ing as common carriers on the pub- 
lic highways should be regulated, 
there does not appear to be at this 
time public need therefor. 

“That any effort through legisla- 
tion or otherwise to exclude motor 
trucks from the highways, except 
in the interest of public safety, lack 
of financial responsibility, or on ac- 
count of inability to give depend- 
able service, is detrimental to the 
best interests of industry.” 

Believing that the present “Inter- 
state Commerce Commission inves- 
tigation of rail-motor co-ordination, 
Docket 23,400, may have a far- 
reaching effect on shipping inter- 
ests of the country, the league de- 
cided to participate in the hearings 
being conducted in connection with 
the investigation. 


COMING EVENTS 


NOVEMBER 


30-Dec.6.—New York city. Automobile 
Salon at Commodore Hotel. 


DECEMBER 


6-17—Brussels, Belgium. Automobile Ex- 
hibition. 
JANUARY 
3-10—New York, National 
Show. 
5—New York. Rubber Manufacturers’ 
Association convention. 
6—New York. National Automobile 
Chamber of Commerce annual show 
banquet at Hotel Commodore. 
5—New York City. National Automo- 
bile Dealers’ Association convention. 
7-10—East Orange, N. J. Automobile Show 
of the Oranges and Maplewood. 
8—New York City. Society of Automo. 
tive Engineers’ annual dinner. 
10-16—St. Louis, Me. National Roadbuild- 
ers’ show and convention. 
10-17—Buffalo, N. ¥Y. Automobile Show. 
10-17—Milwaukee, Wis. Automobile Show. 
10-17—Philadelphia. Automobile Trade As- 
sociation annual show. 
10-17—Newark, N. J. Automobile Show. 
11-17—Cincinnati, O. Automobile Show. 
13-17—Evansville, Ind. Automobile Show. 
17-24—Boston, Automobile Show. 
17-24—Detroit, Mich. Annual Show, Con- 
vention Hall. 
17-24—Hartford, Conn. Automobile Show. 
at state armory. 
13-24—Montreal, Can. National Motor 
Show of Eastern Canada at Stadium. 
17-24—Baltimore, Md. Automobile Show. 
17-24—Pittsburgh, Pa. Automobile Show. 
19-22—Chicago. National Wheel and Rim 
Association convention at Edge- 
water Beach Hotel. 
19-2%—Detroit, Mich. Society of Automo- 
tive Engineers’ annual meeting. 
19-24—Louisville, Ky. Automobile Show. 
19-24—Rochester, N. Y. Automobile Show. 
24-31—Chicago, Hl, National Automobile 
Show. 
24-31—Cleveland. Automobile Show. 
24-31—Washington, D. C. Automobile 
Show. 
£6-27—Chicago. National Automobile 
Dealers’ Association conventicn. 
26-31—Springfield, Mass. Automobile Show. 
26-31—Syracuse, N. ¥Y. Automobile Show 
at Armory. 
26-31—Pertland, Maine. Automobile Show 
at Exposition Building. 
31-Feb. 7—San Francisco, Automobile Show. 


FEBRUARY 
1- 7—Minneapolis, Minn. Automobile Show. 
1- j7—St. Paul, Minn. Northwest Auto- 
mobile Show, joiatly sponsored by 
St. Paul and Minneapolis at the 
Minnesota State Fair Grounds, 
2- 7—Scranton, Pa. Automolile Show. 
2- 7—St. Louis. Automobile Show. 
3—Minneapolis. Auto Trade Associa- 
tion convention. 
7-14—Los Angeles. Automobile Salon. 
j-14—Kansas City. Automobile Show. 
9-14—St. Petersburg, Fila. Automobile 
Show at Winter Garden. 
9-14—Denver, Colo. Automobile Show. 


Automobile 


| 11-13—Chicago, Ill. American Society of 


Mechanical Engineers’ fuel meet- 
ing. 
14-19—Indianapolis. Automobile Show at 
State Fairground. 
14-21—Providence, R. I. Automobile Show. 
14-21—Omaha, Neb. Automobile Show. 
16-20—San Francisco. Society for Steel 
Treating National Western Meta) 
and Macninery Exposition. 
21-28—San Francisce. Automobile Salon. 
21-28—Quebec, Canada. Automobile Show. 
23-28—Des Moines, Ia. Automobile Show 
at Coliseum. 
24-March 1—Seattle, Wash. Automobile 
Show at Civic Auditorium. 
25-Mareh 2.—Camden, N. J. Automobile 


Show. 
MARCH 
6-15—Geneva, Switzerland. Eighth Swiss 
International Automobile Show. 
7-14—Brooklyn, N. Y. ‘Automobile: Show. 
MAY 
4- 9—Charlotte, N. C. Good Roads Con- 
vention. 
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Contemporary Comment 





As: have been riding down the highway of 
depression in high powered automobiles. In spite of the 
falling off in the sales of new cars, Americans have prob 
ably ridden more miles in motor cars this year than ever 
before. The gasoline consumption figures suggest this 
inference. 

With consumers disobeying the so-called law of obsoles- 
cence and getting more use of their present cars instead of 
trading them in, there has accumulated a pent-up demand 
for new cars, which will become increasingly effective when 
potential buyers believe that a genuine turn for the better in 
the economic situation has come. Meantime, tires and other 
parts are being worn out to an extraordinary degree, and 
shortages are in the making. 

Out of the present depression, the industry is likely to 
make marked strides toward a solution of the used ear 
problem. Presidents of some of the representative automo- 
bilé companies have told me that their own used car situation 
is better than it has been in years. Furthermore, present 
consumer policies of using old cars will ease up the used car 
problem in future years, for, with the original owners getting 
more use out of their cars than ever before, there will be less 
unused mileage in the same cars for the second and third 
owners. = 

Since the middle of October, the improvement in the 
demand for new cars has been a little better than seasonal. 
Dealers’ stocks of cars are reported to be moderate. General 
Motors executives take pride out of the fact that in recent 
months they have increased their ratio of sales to those of 
the industry as a whole. Meantime, the low priced trade is 
disturbed by rumors to the effect that Ford might produce 
200,000 eights next year. If the report is baseless, the sage 
of Dearborn could contribute to stability by denying it. 

f General observers are watching the immediate trend 
with hawk-like eyes, because of the increasing feeling that 
the automobile and construction industries are the new 
balance wheels of American prosperity. The moderate turn 
about in residential construction is also a favorable straw in 
the winds, like the recovery in textiles, which, in 1921, led 
the way to general business recovery.—M. S. Rukeyser, New 
York American. 

* . * 
PINIONS in the motor industry are reported in financial 
circles as somewhat mixed as to 1931 operations. While 
there has been talk in some quarters of a substantial imerease 
in production next year, some important authorities are not 
inclined to make predictions beyond the first quarter. They 
maintain that the results in 1931 will depend to a great extent 
on the reception that will be given the efforts made by lead- 
ing producers to meet the public fancy in the matter of new 
models. However, it is considered certain that the first few 
months of next year will bring a larger output and more 

business for those supplying the motor industry. 

. * * 

HE ff¥st break of spring weather is regarded by a num- 

ber of leading automotive sales authorities as the 
probable starting point of an actual boom in the automobile 
business for 1931. It is reasoned that, while there will be a 
substantial increase in sales during and immediately follow- 
ing the national automobile shows in January, favorable 
weather conditions in the me v8 part of March and April 
will supply the impetus needed to bring out a buying market, 


now delayed for more than a year.—Frank Webb, Detroit 


Free Press. 


250 pedestrians an hour in addition 





N. J. STUDIES TRAFFIC 
CODE AND SIGNALS 


Trenton, N. J., Dec. 3.~Divergent 
views were expressed before the 
State Traffic Commission at a pub- 
lic hearing on the proposed code 
for traffic signal installation and 
operation. 

The first controversial subject 
brought up at the hearing related 
to the proposal to require that not 
less than 1,000 vehicles an hour shall 
pass intersection points before a 
traffic signal is considered neces- 
sary. One of the speakers argued 
the number should be reduced to 
300, while another contended for 
3,000. Between these extremes were 
many intermediate views. 

Representatives of a number of 
the smaller communities objected 
to the expense involved in the in- 
stallation and operation of traffic 
signal lights. 

After a number of speakers had 
been heard the commission decided 
to extend the immediate dehate to 
include other features of the code, 
such as the installation of signal 
lights where pedestrian volume war- 
rants, the suggestion being that this 
should be restricted to intersections 
where pedestrian, and vehicylar yol- 
ume equals or exceeds the rate of 


to the vehicular volume of 1,000. 

Another alternative was traffic 
control installation where co-ordina- 
tion so requires, and still another 
suggestion that controls be installed 
where other special conditions war- 
rant. 

Another proposal in the code was 
installation of traffic actuated sig- 
nals where special characteristics 
make this form desirable. As an 
instance, a situation where traffic 
from side streets is relatively small 
and irregular was cited. 


| BUICK, REO SHIPMENTS 
DECREASE IN NOVEMBER 


Detroit, Dec. 3.— Buick Motor 
| Company, a division of General Mo- 
tors Corporation, produced and 
shipped 7,177 cars in November, 
against 11,171 in October and 9,761 
in November, 1929. Because of the 
time required for taking year-end 
inventories, the December schedule 
;}calls for an output of only 4,100 
cars. 

Reo Motor Car Company shipped 
1,181 cars and trucks in November, 
against 1,221 in November, 1929. Dif- 
ficulty in obtaining certain supplies 
curtailed production, causing un- 
filled orders to accumulate to the 
jextent of about one-half the 

month’s production, 
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Good Business Done by Dealers 


In Lincoln, Neb., During Nov. 


(Continued 


tors. Shop business among 


good this year or better than for any 
November in history, it was said, 
This condition indicates that late 
crops and considerable livestock 
started to move to the market dur- 
ing the month, as the greater share 
of the business coming to the small- 
town dealers in Nebraska is derived 
from farmers and ranchers. 

Al DuTeau, proprietor of the Du- 
Teau Chevrolet Company, said that 
service and shop work for his es- 
tablishment has been well up to No- 
vember of last year, although warm 
weather during the middle of the 
month cut down the volume of 


business somewhat under expecta- | 


tions. Colder weather at the end of 
the month pepped) up business sat- 
isfactorily, however. Accessories 
moved better than they did a year 


ago, with unusually large sales of | 
anti-freeze solutions and HaDees| 


hot water heaters. The installation 
of heaters has taken almost the full 


from Page 1) 


the |dency that was in evidence last| partment is about even-up this 


dealers in the smaller towns was as | SPring—motorists were having — | month with the volume of October 


{cars overhauled and repaired 
| stead of trading them in. Our shop 
| personnel is as large as it ever was, 
and, while the O’Shea Motor Com- 
pany has no complaint to make of 
|volume of business during October 
and November, we expect our me- 
chanics to be still busier next 
month.” 

Frank DeBrown, manager of the 
DeBrown Auto Sales Company, 
Studebaker distributor, said that 
shop business in November was 
about normal; no better and no 
worse. The DeBrown company is 
running with a full force in all de- 
partments, and, although Mr. De- 
Brown believes that the company 


ily with a few less men this fall, he 
intends to keep a full crew, in the 
belief that business, especially in the 


service department, will improve 
considerably during the coming 
months. 


Manager Britt of the Motor Out 


could have gotten along satisfactor- | 


time of one mechanic during the|CO™pany, Durant dealer, reports 
month. Mr. DuTeau looks for serv- | Service operations in full swing at 
ice and shop work to reach a high | the present time and averaging good 
level, if not a record, during De-| for the past two months. This com- 


cember and January. 

“Service volume was better this 
November than for the same month 
in 1929,” E. M. O’Shea, proprietor 
of the O’Shea Motor Company, 14th 
and M Streets, Ford dealer, 
clared. “We noticed the same ten- 


de- | 


| pany secures a great deal of service 
;and repair work on cars other than 
| Durants, especially Reos, for which 
| the company was formerly Lincoln 
| dealer. A good down-town location 
is responsible for much of this serv- 
ice business, Mr. Britt believes. 


Dealer Service Departments in 
Seattle Report Increased Demand 


QEATTLE, Wash., Dec. 3.—At prac- 

tically all dealer service depart- 
ments business has been holding up 
well the past month. Many of them 


are very enthusiastic over gains 
made over the previous month and 
as compared with November of last 


year. 
“Fine business the present 
month,” is the report of C. H. 


Bendle, service manager of C. H. 
Wells, Inc., Chevrolet dealer. “This 
month is 40 per cent. ahead of Oc- 
tober and about the same percent- 
age better than a year ago. Bigger 
jobs are being asked for by the cus- 
tomers. Wet weather has called at- 


tention to defective brakes, and tire | 


business is also being benefited 
thereby.” 


Charles Zimmerman, service man- 


ager for William O. McKay Com- 
pany, Ford dealer, says: “We are 
going full force, afd have not let 
any mechanics go this season. In 
fact, service sales are ahead of 1929. 

“There is a 20 per cent. increase 
this year. Recent jobs are more 
and more of the complete overhaul 
type, instead of just minor repairs. 
Car owners are putting their cars 
in shape after the summer's driv- 
ing.” 

This firm is expanding its serv- 
ice department, new equipment be- 
ing on the way. The enlarged 
service floor will extend to West- 
lake Avenue and will include lat- 
est grease equipment. 

Don Gilmore of Sands Motors, 
Inc., Studebaker dealer, reports No- 
vember as having been a very good 
month for service and parts. 





Atlanta Service Business Holds 
To Level of This Time Year Ago 


TLANTA, Ga., Dec. 3 (UTPS).—, 

Service department business in 
Atlanta is running about the same 
as it did this time last year, accord- 
ing to reports from leading automo- 
bile firms. 

While, in a few instances, an in- 
crease in service business is reported 
over October as well as over Novem- 
ber, 1929, in a majority of cases, 
service men report business as about 
the same as last year, with but 
slight increase over November fig- 


As is customary at this time, serv- 
ice business has fallen off a little, 
and it is not expected to get back 
to normal before the first of the 
year. 

Stores are paying special atten- 
tion to the salesman as a source of 
drawing trade. This fall many have 





* even gone so far as to utilize photo- 


graphs of the salesman in their 


Service Demand 


newspaper advertising. 

Along this line, it is interestimg 
to note that the service department 
of the Atlanta Reo Company is fol- 
lowing the same line of thought, on 
the assumption that the customer 
calls for his particular service man 
just as much or nearly as much as 
he calls for particular service. 

Every man in the service depart- 
ment has a desk; his own tools; 
his own place where he may be 
found if he is not actually at work 
on a car. Furthermore, each has 
his name printed on a large sign 
over his desk, so that customers 
coming in know at once where to 
find the man who waited on them 
last time. 

According to the company, the 
system works out fine, for custom- 
ers will call for the same man over 
and over, proving that service men 
can build up a clientele. 


in Philadelphia 


In Most Cases Shows Decline 


PHILADELPHIA, Dec. 3.—More 

service managers report rat 
ber department business to be 
either slightly or considerably be- 
hind that of the previous month 
than report it even with or better 
than October. 

Some express themselves as not 
surprised that November activity 
has been below that of October, as 
in that month there was a safety 
campaign as well as state inspection, 
and the: month following such a 
drive is normally not likely to make 
as good a showing. Rainstorms 


threugh a large part of November 





also are ascribed as another reason 
why servicing and repair work were 
restricted, as naturally customers 


do not care to have their car in 
the shop during inclement weather. 
Some service department heads say 
they have had considerable acci- 
dent work, but most of them assert 
that the larger portion of their work 
continues to be of short job or 
quick service type. 

A few service managers who have 
been making use of “mogthiy spe- 
cials” such as complete lubrication, 
or valve grinding and carbon clean- 
ing, “or some ‘other conibination at 
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| an attractive price, report favorable , service department was not quite sc 
| reaction thereform. good in November as it was in Octo- 

Following are reports. from a| ber, although about the same in 
| number of service departments: volume as it was a year ago ,this 

Cadillac Motor Car Company, | month. In November, work, as 
Philadelphia branch, Broad Street | Might have been expected, fell off 
and Ridge Avenue: “Our service de- | 4fter the safety campaign in Octo- 
| ber, during which period we had 
| very good business.” 

Marmon Philadelphia Company, 
| 667 North Broad St.: “Service and 
repair activity has been a little bet- 


business, but work for the latter 
| month went ahead of that for the 
| corresponding month of last year. 
| We have had very good results, how- | ter in November thanit was in Octo- 
| ever, in November, with our lubrica- | ber, although volume is still below 
| tion special, ahd although most jobs | that of one year ago.” 

are short ones, or at least compara-| Wilkie Buick Company, 1400 North 
tively short, we keep making recom- | Broad St.: “Service and repair busi- 
| mendations to customers for any|ness is slow right now. We con- 
work we find on their cars that ought |sider the extremely rainy weather 
| to be done. Showing the customer | in November as partly to blame. We 
| his needs as they arise is the way to| were going along fairly well in Oc- 
get business. We keep sixty-day| tober, but when the rains started 


contacts with our patrons, but we | to come work fell off. We are doing | 
| frequently find reason for them tco| now about 60 per cent. of what we| 


| bring their cars to the shop in half | did in November of last year. We 
| that time.” |are getting considerable accident 
| Roberts Nash Motor Company, 1235 | work, but nearly all the other classes 
| North Broad St.: “Business in the | of work are of the short-job kind.” 


Snow Storms Slow Up Car Sales 
But Aid Service in Indianapolis 


[NDIANAPOLIS, Ind., Dec. 3.—-Se- difficult and slow. Busses, however, 
vere wintry weather, bringing | on city and intercity lines continued 
wind and snow with fast-falling | to operate, although on uncertain 
temperatures, nearly paralyzed mo- | schedules. Thanksgiving Day found 
| tor traffic in central and northern many northern Indiana roads 
| Indiana and brought an already ex- | blocked by heavy snow drifted deep- 
| tremely lethargic automotive trade | 
| to a near standstill. 
City streets and country pave- 
ments were left with a solid covering 
of ice, making traveling extremely ' 


worked continuously keeping traffic 
arteries open. 
With the going hazardous even 











THE 


CU 


ly by strong winds, but state high- | 
way crews soon effected passage and | 





5 





| for pedestrians, automobile dealers, 
as far as retail business was con- 
cerned, marked time pending the 
return of more normal and de- 
sirable merchandising conditions. 
Demonstrations of automobiles were 
next to impossible with only a small 
percentage of the customary motor 
' traffic braving the treacherous 
thoroughfares. 

| Service facilities were quick to re- 
| flect the changed conditions, gar- 
ages and dealer repair shops filling 
|rapidly from early Tuesday morn- 
ing when the cold spell first struck. 
By Tuesday night movement of mo- 
tor vehicles was greatly hampered 
by the freezing snow on the streets 
which continued to grow more 
| dangerous with use. A flood of 
emergency calls for wrecks and cold 
weather_starting difficulties, were re- 
ported from various service agencies 
with resultant boom conditions in 
battery and electrical work as well 
|}as in fender and bumper repairing. 
Registrations of both new and 


(Continued on Page 6) 


EMPLOYMENT IN BUFFALO 
| IS NOW NEARLY NORMAL 


| 

| Buffalo, Dec. 3—In an effort to 
| get at the real employment situa- 
tion here the state Department of 
Labor has made a survey of the 
city’s principal industries. The pay 
rolls of seven of the largest auto- 
| motive plants were studied for this 
| purpose. They showed that these 
plants at peak production employ 
10,250 persons, while their average 
number of workers in November was 
7,450, representing 72 per cent. of 
normal capacity. 
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NASH 


A NEW DEAL 


FOR TODAY‘S DOLLAR 


Some of the Most Important Advantages 
of the Nash Franchise 


7 Strong, 
national 
program 


1 Maximum discounts 
2 Price protection 


3 Controlled production 
erature 
4 Lowest existing prices 


Sor quality cars 9 Used Car 


5 Most complete market 
coverage 


Four Newseriesof auto- 


mobiles replaceme 


consistent, 
advertising 


8 Free catalogs and lit- 


Junking Plan 


10 Anew Owners’ Service 
Policy in which the 
factory nowshares labor 
cost of defective parts 


nt 


Write us for full information about these and other important 


advantages of the Nash franchise 


3 new EIGHTS and a Low Priced SIX 


from #795 to #2025 


The 6-60 Series | The 8-70 Series The 8-80 Series The 8-go Series 
Sedan #795 | Coupe $945 | Coupe $1245 | Sedan 41565 Victoria 4176 
@awi Speclal Sedan Cc 4128 pen? 5 
Coupe *795 door) a pins 3 seat) ~" Cabriolet 41695 —— : mf 
s ‘ ‘ . edan 192 
cone seat) B25 Os ble seat) 975 pl 295 Coupe 41 695 (7-pass.) 
Sedan $845 | Sedan ’995 | TownSedan 1375 | Coupe 71745 Limousine #2025 
(4-deor) (door) (door) (rumble seas) (7-pass.) 
PRICK? Oo, B, $ 
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HAYES BODY DIRECTORS 


APPROVE MERGER PLAN | 


Pittsburgh, Dec. 3—Directors of 
the Hayes Body Corporation have 


approved a plan for the acquisition | 
of the Central Ohio Steel Products | 


Company. The transaction will be 


completed by the exchange of se-| 


curities within a short time. 

Central Ohio stockholders who 
have deposited their stock with the 
Colonial Trust Company will be 
given 6 per cent. convertible deben- 
tures of the Hayes Body Corpora- 
tion in exchange for their holdings 
on the basis of $26.50 a share for 
the stock. 

The bonds, dated November 1, 
1930, will mature in ten years. They 
are convertible into Hayes common 
stock on the basis of one share for 


each $15 principal amount of the! 


bonds. 


OTHER FINANCIAL NEWS 


JORDAN MOTOR 


(Continued 


used cars, which throughout the 
month had been proceeding at the 


ily affected although car deliveries 
| were few during the period. A de- 
cided upturn was anticipated in the 
| December total due to the fact that 
the 1931 license plates will be avail- 
able on the 15th, and many licenses 
will then be transferred from old 
cars to new, bringing a false show- 
|ing of December sales, but boost- 
ling the total for the year at any 
rate. 


| QAN FRANCISCO, Dec. 3 (UTPS). 
| —Dealer service, the dealers of 
the West Coast find, has come to 
be the one biggest factor in hold- 
| ing and increasing clientele. 

Earl C. Anthony, Inc., Packard 





Jordan Motor Car Company, Inc., 
reports for nine months ended Sep- 
tember 30, 1930, net loss of $677,- 
083 after charges, comparing with 
profit before Federal taxes of $133,- 
041 in first nine months of previous 
year 

Net. loss for September quarter 
was $231,712 after charges, against 
net loss of $182,676 in preceding 
quarter and net loss of $18,097 in 
third quarter of 1929. 


WESTERN ELECTRICAL 

Newark, N. J., Dec. 3—The Wes- 
ton Electrical Instrument Corpora- 
tion has notified the New York 
Stock Exchange of its intention to 
redeem 12,600 shares of its Class “A” 
stock at $37.50 a share and accrued 
dividend of 50 cents a share. 


KISSEL REORGANIZATION 


Hartford, Wis., Dec. 3.—Plans for 
the reorganization of the Kissel] 
Motor Car Company will not be in- 
terrupted by the filing of voluntary 
bankruptcy petitions of the New 
Era Motors, Inc. according to 
George Kissel, president. Stocks 
and notes of the Kissel company 
weer listed among the _ principal 
assets of the eNw Era Motors con- 
cern, which reported total liabilities 
at $855,076 and assets at $317,793. 
A. M. Andrew was named as the 
principal creditor, with $293,529 due. 


At one time there were negotiations | 
between Kissel and New Era for 2} 


merger of interests in the produc- | 
tion of a high priced front wheel 
drive car. The deal fell through 
and receivership proceedings were | 
started. ‘We are working along a/| 
different plan for the reorganiza- 
tion of Kissel Motors,” declared Mr. | 
Kissel. “Our plan for the 1931 pro- 
duction will be completed in about | 
ninety days.” \ 


ANDRE CITROEN | 

From Paris comes word thai the 
battle over Andre Citroen wil] be 
decided at a special shareholders’ 
meeting which Andre Citroen, presi- 
dent, has called, and in which he is 


delivery service for Packard own- 
ers who find it inconvenient to drive 


their cars to the firm's service de- | 


partment for minor adjustments 
| and repairs. 
} aa 
' 


| 











certain to be victorious, since he 
controls the plural voting shares of 
the company. This indicates the 
expulsion of the clement represent- 
ing Lazard Freres, which entered 
the board at the company’s reorgan- 
ization. Dissension is understood to 
be over the genera? conduct of busi- 
ness as between the banking and in- 
dustrial viewpoints. It is not known 
on what banking group Citroen in- 
tends to rely, but Rothschild or 
American financiers have been men- 
tioned Shares again declined 14 
points, closing at 478, against ad 
high of 2,100 | 


PERFECT CIRCLE 
The Perfect Circle Company re- | 
ports for the ten months ended Oc- 
tober 31, 1930, net profit of $570,773 
after charges and taxes, equal to 
$3.51 a share on 162,500 no-par 
shares of capital stock. This com- 
pares with $839,259, or $5.16 a share, 
in the corresponding ten months of | 
pievious year. | 
October net profit was $42,258, | 
after charges and taxes, against 
$78,175 in October, 1929. 
Balance sheet of Perfect Circle 
Company as of October 31 last 
shows current assets of $1,725,807 
and current liabilities of $103,780, 
comparing with $1,453,840 and $271,- 


123, respectively, on December 31, 
1929. Profit and loss_ surplus 
amounted to $1,142,362, against 


$615,7£3 at end of 1929. 


slowest pace of the year, were slight- | 


distributor, is securing splendid re-| 
sults through its new pick-up and | 
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‘San Francisco Dealers Emphasize 
Service as Real Aid to Business 


from Page 1) 


According to Frank E. Randall, 
general service manager of the An- 
thony organization, the inconveni- 
ence of driving in for service and 
waiting while the necessary work is 


} 


being done, causes many motorists | 


to neglect giving: their cars the at- 
tention needed to insure complete 
motoring satisfaction. 

“Our new pick-up service means 
| that it is only necessary for the 
motorist to telephone the service de- 
partment,” says Randall, “Immedi- 
ately on receipt of such a call, the 
;car is called for, serviced as re- 
quested and returned the same day. 


In the short space of time this} 


system has been in effect many of 
our owners have, in no uncertain 
terms, commended the - service. 
Tourists particularly find it ex- 
ceptionally - convenient. However, 
this new pick-up and _ delivery 
service in no way replaces our regu- 
| lar towing service for disabled cars.” 
Gurley-Lord Tire Company, San 
| Francisco, has found that to give 
the best of service it is advisable 


Pe Siti 





Pe 
bein 


lto separate the commercial vehicle 
clientele from the passenger auto- 
mobile service customers, Accord- 
ingly, it has opened a new plant 
at Mission and 11th Streets for pas- 
senger automobiles, giving complete 
tire, battery and lubricating service, 
and ample space for parking with- 
out crowding while service is being 
given. Attendants have been trained 
for courteous and fast service. The 
service station of seven gasoline 
pumps, dispensing the various popu- 
lar brands of gasoline and motor 
| Oil pumps, is located in the center 
| of the court as an “island,” making 
it ideally accessible. 


ALBERT FRIQUE JOINS 
MILLSCO AGENCY IN N. Y. 


| Agency is expressing its confidence 
in the soundness of American busi- 


staff. 
icy, Albert Frique has joined as di- 
rector of merchandising and 


period of over thirty years, 








New York, Dec. 3.—The Millsco 


TAX ON N. J. BILLBOARDS 
GOES IN EFFECT JAN, 1 


Trenton, N. J., Dec. 3—Effective 
January 1, all persons engaged in 
| Outdoor advertising in New Jersey 
must pay a license fee of $100, it 
was pointed out today by the De- 
partment of Motor Vehicles, which 
}is preparing to issue billboard per- 
| mits as required by the new bill- 
board act. The law, passed by the 
1930 Legislature, requires all adver- 
| tising firms to obtain from the com- 
missioner of motor vehicles a per- 
mit for erection and maintenance of 
all billboards or other structures 
|used for outside advertising pur- 
| poses. 


| COMPRESSED AIR SOCIETY 
HOLDS MEETING IN N. Y. 


| New York, Dec. 3—H. G. Barbee 
| of the Chicago Pneumatic Tool 





ness by continuing to add to its| Company will preside at the busi- 
In accordance with this pol- | ness, meeting of the Compressed Air 


| Society, held today at the Hotel 


re-| Biltmore here. 
search. Mr. Frique, whose experi- 
ence in the export field covers a 
was 
formerly export manager of the| 


|FORD LAYS OFF 1,500 
AT EDGEWATER PLANT 


Edgewater, N. J., Dec. 3—A sea- 


Rubberset Company, and previous| sonal layoff of 1,500 employees at 
to that held the same position with the new assembly plant of the Ford 


the Osborn Manufacturing Com- | Motor 


pany. 
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Company here was an- 


nounced today. 









instrument on the 


dash’”’ 
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VISCO-METER is the revolu- 
tionary new device that makes 
proper motor lubrication simple 
and carefree. By giving the driver 
a continuous and accurate meas- 
urement of the lubricating value 
of his crankcase oil, Visco-Meter 
provides positive protection 
against the dangers of improper 
lubrication. It ends the wasteful 
guesswork of changing oil on a 
mileage basis. 


Not A Pressure Cauge 


The sturdy Visco-Meter mechan- 
ism, together with its accurate 
dial on the dashboard, is neither 
a pressure gauge nor a volume 
indicator. Its function lies nearer 
the heart of lubrication than 
either of these devices; for 





UNASC 


(Takes the Guesswork out 





Viseo- Meter 
measures vis- 
cosity, the 
grates single 
actor in prop- 
er lubrication. 
Ata glance the 
driver can see exactly the con- 
dition of the oil which is being 
supplied to bearings and cylinder 
walls. Ifthe “body” of the Jubri- 
cant is too heavy or too thin (e. g. 
from over-use) for safe operation, 
Visco - Meter reports the facts at 
once, and the motor is safeguard- 
ed...Visco-Meter also gives timely 
reins of clogged oil lines and 
filters, leaks, pump failures and 
low pressures and volumes. 


Profitable For You 


Car owners are quick to appreci- 
ate the value of Visco-Meter. Just 
tell them about it! Ruggedly built 
with but one moving part, Visco- 
Meter needs no servicing and 
knows no comebacks. Easily in- 
stalled; the dial canbe attached to 
instrument panel or steering col- 
umn. Send coupon. Visco-Meter 
Cerporation, 310 Grote Street, 


Buffalo, N. Y. 


METER 


of Motor Lubrication | 
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MERCHANDISING 
ACCESSORIES 





EQUIPMENT 


HIGH EFFICIENCY 
SECURED BY ‘ 
MEETINGS | 


Jobber Sales Manager Says Stimulation Practices 
+ Necessary to Keep Staff Working Well 
And Harmoniously 
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INSALESMEN 
PEP-UP” SALES 
N LINCOLN, NEB. 


eon 





re most states moter vehicle laws 
| are amply adequate for correc- 
tion of sins of commission, through 
their penal provisions, but the 
thoughtless acts of omission, par- 
ticularly those having to do with 
mechanical fitness of automotive 
equipment, are those to which atten- 
tion must continually be drawn, ac- 
cording to Benjamin G. Eynon, mo- 


O matter how good the salesmen of an automotive |tor vehicle commissioner of Penn- 


equipment wholesale concern may be, or how good the 
lines the concern handles, the sales manager must adopt 
certain sales stimulation practices and be constantly on his 


toes for new ideas, which wil 


| sylvania. 

The campaign which has this as 
}its object is a worth-while effort, 
because it cannot help but direct 


1 “pep up” the sales organiza- | public attention to factors. alleged 
'to be the cause of 59 per cent. of 


tion if he would maintain a high degree of efficiency among | at anesaar waltiaie Aaemiieie. We wel 


his salesmen, in the opinion of J. B. Hollenbeck, sales 


manager for the H. E. Sidles 

Mr. Hollenbeck 
authority on this subject as the firm 
he represents is one of the largest 
and most successful jobbers of au- 
tomotive accessories, shop equip- 
ment, replacement parts, radios and 
kindred lines in the Middle West. 
A large force of salesmen is kept 
constantly in the field which in- 
cludes Nebraska, northern and west- 
ern Kansas, eastern Colorado, 
Wyoming, southeastern Montana, 
South Dakota, southern North Da- 
kota, southwestern Minnesota, Iowa 
and northwestern Missouri. Besides 
the main office at Lincoln and an- 
ether large office at Omaha, the 
company maintains a retail branch 
at Scottsbluff, Neb., a branch at 
Sieux City, Ia., another at Atlantic, 
Ia., and an office at eDs Moines, Ia., 
which specializes in the firm’s line 
of R. C. A. radio products. 


Mr. Hollenbeck constantly uses 
sales contests to stimulate the 
interest of salesmen, and, conse- 
quently, sales; and to move certain 
lines which have a particular season- 
al appeal, or which have been mov- 
ing slowly. Another practice which he 
has adhered to for many years and 
which he believes to be invaluable 
as a means of maintaining a ‘“well- 
knit” sales organization is that of 
regularly issuing sales bulletins to 
his men. Coupled with sales con- 
tests and sales bulletins, Mr. Hol- 
Ienbeck carries on a definite and 
well-planned advertising program in 
the newspapers in his firm’s terri- 
tory, holds district meetings of 
salesmen, and occasionally ma 
use of poster and direct mail ap- 
peals. 

Although a firm’ believer in the 
efficacy of sales contests, Mr, Hol- 
Ienbeck also believes that they 
should not be indulged in promis- 
cuously nor too often. “I believe 
that sales contests are very neces- 
sary to stimulate sales, providing 
they are conducted in the 
manner.” he said. “Once started, a 
contest must not be allowed to be- 
come stale, So that the salesmen 
lose interest. The sales manager 


must keep in constant touch with) 


his men, making regular use of sales 
bulletins and checking up on 


sults often enough to keep up the | 
spirit of rivalry by publishing the 


respective standings of the sales- 
men. It is necessary, of course, 
that substantial prizes be offered, 
and these must be large enough to 
spur the salesmen to real effort. A 
sales contest with inconsequential 
prizes is just a waste of time, energy 
and money. 


“Our prizes are divided into first,| Radiola sets, the jobbing firm will | 


second and third. First prize is 
never less than $100 and sometimes 
more than $500. In a recent contest 
we awarded a Ford car to the sales- 


man taking first place. Second prize | 


was $250 cash and third place won 
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*Not in production at that time. 


qualifies as an®—— ; 


“Granting that progress in the 
automotive industry has made the 
\Seoot, Owe motor car almost ‘fool- 

i proof,’ owners must not be per- 

— ov: a ene Ce Te mitted to forget that parts wear out 
/@ small jobbing firm cannot afford | ang must be replaced and that the 
|to offer very large prizes, because | failure of a minor safety factor may 
of the limited number of salesmen | cause tragedy,” he continues. 
employed, limited territory and,| Obviously, to be of any value, 
consequently, a limited possible vol- | such campaigns require intensive 
ume of sales to be gained through organization on a state-wide seale, 
the contest. The smaller jobber,|>ut the difficulty in many states is 
however, can increase his profits by | that, through lack of man-power, 


staging some sort of contest to stim- | the eo i oa is un- 
ulate sales, say once or _| able to make the wholesale inspec- 
ee ee |tions required. In other words, the 


Company 





of Lincoln, Neb. 


if he will plan the contest carefully | 
enough, basing the prizes upon a) 
percentage of increase in sales.” |livery the jobbing firm pays for a 
Mr. Hollenbeck is not so enthusi- two-column, five-inch ad in his local 
astic over general campaigns car-|paper, and the salesman receives 
ried on by manufacturers among | credit in the contest for a fifteen- 
jobbers. Such contests tend to over- | inch ad. 
load the jobber, he believes, although | This offer was restricted, however, 
he has found in several instances | to six Model 22 sets to each dealer. 
that they have worked out to the | The dealer who buys two sets at a 
mutual advantage of manufacturer | time will be entitled to three forty- 
and jobber. The recent R. C. spark | inch ads, providing he buys three 
plug campaign was a good example | orders of two sets each between the 
of the latter. The contests that | present time and December 20. The 
have been found most valuable by | dealer who buys one set at a time 
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| 
situation virtually demands the vol- | 
unteer assistance and co-operation | 
of organizations, such as the organ- 
ized automobile dealers and kindred 
agencies. 

In previous campaigns, ,and that 
now under way, the chief require- 
ments were, and are, an adequate 
period of preparation, within which 
to map out the plans and perfect 
the clerical organization and a real 
belief in what you are trying to sell | 
the public, viz., safety en masse. 

Pennsylvania campaigns saw an 
attempt on the part of the Bureau 
of Motor Vehicles to organize au- 
tomobile dealers, garages and serv- 
ice stations as official inspection 
stations. These stations inspect mo- 
tor vehicles broughteto them, in- 
spection covering safety factors of 


DISTRIBUTION 
SHOP EQUIPMENT 





automobile equipment, such as 
brakes, lights, windshield wipers, 
horns, steering mechanism and po- 
sition of registration plates. 

The services of these agencies 
were volunteered to the department, 
and the only cost to the owner of 
the motor vehicle is for inspection, 
in the event that no repairs or ad- 
justments are necessary to put the 
vehicle in safe condition. 

Inspections are based on_provi- 
sions of the motor code, under the 
terms of which the department has 
authority to withdraw the registra- 
tion of vehicles unsafe for opera- 
tion. 

“In our campaign of 1928, a vol- 
untary inspection, approximately 
50 per cent. of the registered mo- 
tor vehicles were submitted to ex- 
aminers and 52 per cent. rquired 
adjustment of some kind,” Mr. | 
Eynon said. “The success of our | 
first campaign was so general and | 
our efforts so well received through- 
out the state that the Legislature 





amended the law to include a pro- | 


vision making inspections compul- 


REPLACEMENTS 


BRAKE ‘CLINICS’ 
EDUCATIONAL PLAN 
OF RUSSELL CO. 


Middletewn, Conn., Dec. 3.—One 





|of the most elaborate and scientific 


educational programs ever under- 
taken in the brake-lining industry 
has been adopted by the Russell 
Manufacturing Company, maker of 
Rusco brake linings, in an effort to 
acquaint not only the motoring pub- 
lic, but garage men and mechanics 
as well, with the intricacies and 
safety importance of automobile 
brakes. 

According to announcement by W. 


|T. Palmer, manager of the Russell 


Manufacturing Company's replace- 
ments department, brakes are the 
most important and most neglected 
part of modern cars. 

Part of the company’s program 
already in operation is the holding 
of “brake clinics” in various cities 
for the special benefit of garage 
men and automobile mechanics. 
These clinics are held under the 
direction of R. F. Jones, Russell 
company engineer and member of 
the Society of Automotive Engi- 
neers. 

Each clinic program inéludes a 
lecture on various brake subjects, 
including proper methods of instal- 
lation, modern means of scientific 
inspection and complicated discov- 
eries that are translated into lay 
terms in order that those who serve 
the motoring public may have the 
benefit of research which is con- 
stantly in progress in the company’s 
laboratories, 

Motion pictures portraying meth- 
ods of brake lining manufacture and 
other interesting brake subjects are 
also features of the clinics. 
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right | it has to do with radios instead of | 
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Cumulative New Com 


the Sidles company have been those | Will be entitled to six fifteen-inch 


instigated by the firm and carried 
on among its own salesmen, 


A campaign should not last longer 
than thirty days, in Mr. Hollenbeck’'s 
opinion. He has had experience with 
longer campaigns, but found that 
the salesmen lost interest and the 
| contest grew cold. The prime secret 
of success is the amount of enthu- 
siasm aroused among the men; 
therefore, it pays to make the prizes 
worth while. Sales contests in the 
Sidles company have been narrowed 
down to replacement parts and 
equipment in the automotive field. 
Equipment contests are run late in 
the winter and early in the spring, 
usually during the month of March. 

The Sidles company contest, being 
staged in November, was a very 


paign held by the company, although 


| automobile equipment. Mr. Hollen- 
beck introduced the campaign in his 
early November sales bulletin, which 
began with the following eye-catch- 
ing paragraph: “All of you can sell 
| Radiola sets—some of you can sell 





| Model 22 Radiola sets—but I wonder 
how many of you can give away 
some advertising on the Model 22 
| Radiola?” 

| Prizes in the contest total $300, to 
,be divided among the Lincoln, 
|Omaha and Des Moines salesmen, 
|as follows: ‘First prize, $150; second 
| prize, $75; third prize, $50, and 
‘fourth prize, $25. To every Radiola 
|dealer who will buy two Model 22 


buy anc pay for a three-column, 
ten-inch Radiola ad in the dealer's 
local paper. The salesman receives 
credit in the contest for a forty-inch 
ad. For every dealer who will buy 
one Radiola set for immediate de- 
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good example of the average cam- | 
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| ads, providing he buys six orders of 
one set each between now and De- 
|cember 20. If the dealer buys six sets 
lon one order for immediate deliv- 
lery, the jobbing firm will run three 
forty-inch ads for him on such 
dates as he may specify, providing 
those ads are run before Decem- 
ber 20. 

On account of the rate differen- 
tial in favor of the dealer, he must 
|pay the newspaper for these ads. 
|The company will then give him 
| credit for the full amount of the 
icost to him immediately upon re- 
ceipt of his paid newspaper state- 
i/ment. The newspaper is not to be 
permitted, under any circumstances, 
to bill the jobbing firm for these 
‘ads. The prizes are awarded to the 
|salesmen according to the amount 


lof advertising sold on the outlined 
| plan. 
The jobbing firm furnishes mats 


or electrotypes for these ads, send- 
ing them direct to the newspaper 
land not to the dealer. 

| A $1,000 campaign on the model 
'22 which was to have been con- 
| cluded October 15, is being extended 
by the Sidles Company until De- 
| cember 20, according to Mr. Hollen- 
| beck. First prize in this contest is 
|a new Ford car, second prize is $200, 
| third is $150, fourth is $75, fifth is 
'$50 and sixth is $25. That is a 
|total of $1,300 to be divided among 
| the salesmen of the company just 
before Christmas. Up to October 
15, Lincoln, Omaha and Des Moines 
| salesmen had sold 407 model 22 sets 
since the $1,000-prize campaign 
started, leaving 593 more sets to be 
sold before December 20. 

Mr. Hollenbeck requires each 
salesman to fill out a form and 
send it to the office in reporting his 
sales. 
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sory upon proclamation by the 
governor. In 1929 practically every 
Pennsylvania registered car in op- 
eration on the highways was in- 
spected, adjustment being required 
of 74 per cent. Over 3,000 vehicles 
; were refused the Certificate of 
Safety, either because they were 
virtually fit only for the junk pile, 
or because their owners refused to 
make the necessary repairs. This 
figure was later reduced when own- 
ers repaired their cars, and finally, 
about 1,000 cars were relegated to 
the junk heap. 

“I have been predicting that it 
will not be many years before the 
Legislature will make it a _ pre- 
requisite to renewal of registration 
for the owner to show evidence of 
the mechanical safety of his car or 
| truck.” 
| Astep in the right direction is the 
| setting up by dealers of standard 
i servicing plans, through which 

general inspection and minor ad- 
justments are made monthly at a 
| flat rate, or inspections of more 
elaborate scope, at a fixed price 
are recommended at certain in- 
tervals. The practice is growing 
among garages and service stations 
of affixing to each car repaired or 
checked, a tag, on which mainten- 
ance items are noted as having been 








| service are recommended. 


NEW JOBBER ORGANIZES 
Racine, Wis., Dec. 3—The Adams 
| & Hilker Company has been organ- 
|ized here and has taken over the 
|E. B. Adams & Son Auto Supply 
Company. The concern is capital- 
ized at $20,000. It is a wholesale 
distributing company, handling au- 
tomobile accessories. 
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The new Weed Chain window dis- 
| Play is now ready for distribution. 
It is done in full colors and consists 
of a main or center display and 
two side cards to match. 

The theme of the window display 
is expressed in the slogan “Weed 
Chains Are Life Savers.” The cen- 
tral figure in the center piece is a 
life guard dressed in characteristic 
fashion. He leans upon a large 
tire, equipped with Weed Chains. 
|} At the base of the tire is a boat- 
load of life guards rowing toward 
| a shipwreck seen in the middle dis- 
| tance. 
| Both side cards tie directly with 
|the main piece, and the whole is a 
| complete hook-up with Weed Chain 
advertising for the year. 

This display may be had free of 
|charge by dealers carrying Weed 
Chains who will write the American 
| Chain Company, Inc., of Bridgeport, 
Conn., for it. 


‘PALMER SPRING CO. 
OPENS NEW BRANCH 


Portland, Me., Dec. 3.-The Palm- 
|er Spring Company of Boston, in 
| business since 1849, has established 
a Portland branch on Forest Ave- 


| attended to, or as needing attention.| nue. The business was first es- 
All such plans promoting proper |tablished by Joseph Palmer in 
| Boston. A year Jater it was moved 


| to Concord, N. H., then the heart 
| of the wagon industry of New Eng- 
|land. It remained there forty years 
| winning a world wide reputation 
for springs. With the advent of.the 
automobile the business was moved 
to Charlestown, Mass. and for 
many years was the only establish- 
ment in Greater Boston, manufac- 
turing automobile springs. 
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operators who were fed by them and 


> : . 
Material-Handling Methods'| tended to iron out the previous ten- 
e ° | dency to produce at an irregular 
In the Fisk I re Plant rate of speed. Higher production 
figures resulted. Then again it was 
a , : iad ..| tread department and the tube-ex- 
sy C. E. MAYNARD [ spection. Then again there are | trusion department, to make the 
Factory Superintendent, Fisk Rub-| Places in the tire processes where | conveyor an integral part of the 
ber Company, Chicopee Falls, Mass. M 
. ‘ | i . imi . | labor cost over and above that which 
s materials in order to eliminate de 
The following, in part, is a PaRet | lay ada h| would normally be made by merely 
presented before the Amercian So- | /@YS between operations. In such | costeanl con devia 
ciety of Mechanical Engineers’ fifty- | 45S, it has been necessary to de- | © ee eee 


first annual meeting, which is now 
in session in New York city. 


found. possible, as in the case of the 
|it is necessary to maintain banks of | process, thus contributing to a lower 


velop trucks to store these materials | € 
and at’the same time to transport | that can be used for comparison, 
|them. ‘There are many other in- | Such as the trucking cost for the 
lstances where a mobile storage | Years 1924-25 with the present cost. 
|truck was invariably found to be | Tt was found that the present 
better than stationary storage | trucking cost per 1,000 pounds of 
| equipment, millroom production is one-half of 
tion has been due to improved| Records show that there are 115| What it was during the years of 
handling methods. In many cases, | yarious types of trucks used in the 1924-25, This is a fact of consider- 
these methods have obliterated |plant. A great many of these | able importance because during the 


Large reductions in manufactur- 
ing-labor costs have been made at 
the Fisk Rubber Company in the 
last few years. Part of this reduc- 


some departmental lines complete-| trucks are built upon a standard | Period of 1924-25 the trucking cost, 
ly, whole groups of operations being |type of platform. Standardization, |M¢luding the labor cost of operat- 
so co-ordinated that it was no long-|in so far as parts and casters are | 8 elevators, amounted to approxi- 
er logical to maintain certan de- | concerne@, is carried as far as pos- | ™tely $200,000 per year. It is prob- 
partments as separate units. | sible. | ably safe to estimate that the sav- 


Maintenance alone on these | ° 7 ; 
The Fisk Ruboer Company has | trucks is an item, to which it has | 1™8 Of approximately $100,000 per 
been a pioneer in these develop- 





There are some figures, however, 
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Cylinder Head Designed for 
Model A Ford 






















: ro ~ | year would actually be doubled if all 
ments. a Soe Somers i ae see | the other items of saving that were | 


brought about by improved handling | 
methods could be segregated. 


The production buildings | 
of the Fisk plant are modern; con- | 
sequently it has been possible, in | 
spite of many improvements in the | 
methods and layouts, to work out 
a satisfactory handling system. | 

At the present time two depart- | 
ments are mainly responsible for | 
the care and maintenance of the 
materials-handling system — the | 
trucking department and the me- 
chanical department. 

The trucking department has} 
-been assigned the general responsi- | 
bility of operating all elevators, all | 
interdepartmental trucking, where 
the use of electric trucks or tractors 
is involved, the laying out of all 
trucking aisles, the determination 
of the amount of trucks and trailers 


to be used in the various depart- | 


ments, and, finally, a primary re- 
sponsibility for the maintenance 


cost of the aforementioned equip- | 
The supervisor of the truck- 
ing department reports directly to | 


ment. 


the factory superintendent. 

The trucking department super- | 
visor has two types of workers un- | 
der him—elevator operators and | 
electric-truck drivers. It is his re- 
sponsibility to see that the elevators 
are operated with an optimum load, 
and also it is his responsibility to! 


siderable attention. The same 
maintenance men are always as- 
signed to work on repairing them. 

The manager of the trucking 
department makes a ‘special point 
of constantly calling the attention 
of the production supervisors to 
the damage that is being done to 
trucking equipment by their op- 
egators. Obvious abuse is traced 
down, if possible, to its source. Ef- 
forts along these lines have re- 
sulted in a reduction of 33 per cent. 
in trucking maintenance cost since 
1925. 

In many instances improved ma- 
terial-handling methods not only 
made a reduction in trucking costs, 
but also reduced the direct labor 
cost of building the tire and im- 
proved its quality. 

In some instances certain convey- 
ors acted as pacemakers for the 


In spite of the tremendous savings} _The Murphy Aero Head Sales 
that were made in the Fisk plant in| COmpany, Pasadena, Cal., offers a 
material-handling methods during | ¢W cylinder head, of the overhead 
the last four or five years, the pos- | Valve type, for the Model A Ford. 
sibilities of further improvement are ; a , 
far from being exhausted. 





Company, for which Capt. Hawks is 
superintendent of aviation, an- 
TO ADD HAWKS GLIDER jnounced today. In the same manner 
TO SMITHSONIAN COLLECTION | in which it crossed the country, be- 


Smithsonian Institute at Wash-| tween last March 30 and April 6, 
ington is to add to its historical ; the glider will be towed by airplane 
aero-nautical collection the glider,|from New York to Washington, 
Texico Eaglet, in which Capt. Frank | where Capt. Hawks will make _ his 
M. Hawks, last spring, was towed | last flight in the craft for officials 
from San Diego, Calif., to New York.| of the Institute and representatives 
Formal ceremonies, tentatively set |of the Federal government and the 
for December 8, will attend the pre- |army and navy. J.D. (Duke) Jerni- 
sentation of the pioneering craft to| gin, pilot of the tow plane, will ac- 
the Smithsonian Institute, the Texas | company Capt. Hawks. 








MURPHY Aero Head for Model A Ford 


; The valve unit it 


lubricated. 


The valve mechanism was de- 
signed to keep the cam followers in 
constant contact with the cams. It 
is claimed that the design of the 
combustion chamber retards flame 
propagation to permit the develop- 
ment of maximum power without 
detonation. An oil-tight aluminum 
cover is fitted. Metric spark plugs 
are used. 

A specially constructed water 
pump has been added to insure 
ample cooling. 

The manufacturers state that the 
new head can be installed without 
any alteration to the engine. The 
price, including a choice of up-draft 
or down-draft carburetors, is $150. 
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determine the fixed routes and the | Ilinois | | 25| 8| 235) 61; 791] 116 <i 71, —_-156| 21| 137| 1445) 41| 1| 63 | 50} 38] | 38| 22! 
size of loads that the truck drivers|n,1929 | «26, = * =| ~—«484|~—=«97|«:1233] «211; = «25; «2135, 497/63] 490; 2529, 43} | 103] 238; 156; —=«* | «126 24| 
shall handle. As production varies NGE In” GrGausuen = Ts a 


it is customary for the supervisor to 
send into equipment storage the ex- 
cess trucking equipment, such as 
trailers, live and dead platforms, 
and special departmental trucks. 
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Other materials-handling systems, 

which are mainly conveyors of pP , 2 

various types, are under the super- 8 = 3S & be a 5 
vision of the mechanical superin- | Months = : a % 5 z 3 
tendent, who in turn reports to the 3 2 s a 5 = g 
factory superintendent. He is re- Oo o Oo . o = 4 
onsible for the upkeep of the con- : ! 

ies ona th ry aie for| January | 672) *| 7792) 580, 42689] 3485 139 2584| 5046/2015] 5391| 70257, 616) -65|_ 2036] 2325| 2166, 131, 794, 331 
any losses in production which| February | 910} *| '7284| 468; 53753] 3173, 137, 3104) 5397| 1957] 6231| 88916) —_705| 79; 1839] 2875] 1745; 95, 780} 272 
occur because of their breakdown. |March | _ 1447 *| 10619[ 831; 73585] 5800; 218; 4457| 7466] 2608] 8953/122957| 964, 118| 2638] 4098; 2899; 135, 1203| 437 
The | cnsineering | department, | April | _1744|___*|_14858|__1317| 63972] 6235, 290 4622) 9375| 2051] 9864(14G112) 1034| 152, 4645| 4482, 3458, 116, 1591) 623 
dipartinens superintendent, is ex- | May | 1619, *|_:14210) 1344, 79775] 8752; 275, 4346, +8843, 2607] 8493/143535|, 794/164) 4655] 4136| 3189/92; 1583; «541 
pected to develop improvements in | June | . 1065] 43| 8551, 1036, 58107] 6951; 174) +3794) 6301| 2004] 5320/112749, 610, ~— 90] 3488] 2635) 2572] 1103/1023; 369 
the materials-handling system, | July | 991; _1139| 8981, 1055 56129]  6160| 188, 3640| 5764| 2260] 4650109372; 526] 99, 3195] 2420, 2726, 107 822) 352 
eoedes * Guana ee” a August | 689| 1057| 16316; 817 «468074 + 5331| 141, +2432) 3928] 1371] 3706| 77476, 464, 59) +2069] 2143/ 1782; 93] 661; —«246 
laueee, do this with the co-oper-| September] 620} 807|_ 13288|-1383| 39023] 4521; 96, :1887| 3024) 1240] 3278) 65578, 544) 40) 1908] 1945] 1265; 62|_1017|_—«377 
ation and assistance of the produc- | October 524; 630, 10199! 1471, 33383] 4045, 101] 1780) 3933); 1112) 2818) 55418; 541; = 41|:“«1687| ‘1255, _+1119/ + ~—=«37|'—=«s889| ~—=«408 
tion department supervisors. IN| Totals | 10281| 3676) 111598} 10302, 566623| 56453| 1759| 32846| 59077| 20125| 58704|992370| 6798| 907| 28160] 28314| 22923; 971| 10363| 3956 


many instances the ideas involving 
improvement of the materials- 
handling system actually come from 


*Not in production at that time. 











the production department rather 
than from the engineering or truck- 
ing departments. 

The cost of every improvement in 
the materials-handling methods has 
to be justified by a reduction in op- 
erating cost or an improvement in 
the quality of the product. In some 
instances, it is also a matter of sav- 
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me vaiuabie floor space. ible tor | 2anuary_| 910) *| 10566] 1037; 31237) 5753/ *| 3220| 9441, 3587] 12743| 78902| 560] 150, 2984] 3346, 2266,  227| 1133) 371 
aatal aa tis ‘Sesame i the | February | 1027) *| 8249, 852, 52608) 4496, *| 3037| 7819| _2677| 12989] 74525, _569| 145, 3449] 4201) 2087| 112) 1045] 291 
handling methods, but there were|March |  1865| *| 12894, 1415] 82953] 7250) *| 5238, 11296| 4440| 23282/112868, 921; _287/ 6145 7261| 3462) 195| 1851, 600 
many instances in the last few | April | 2246; *| 16083 —-1947| 96346] 9878) *| 7431| 14429| 6933 | 30128/144750| 1343; 285| 8088] 8423; 5162) 286, 2612; 791 
ee eee SS May | 2207] *| 13350| 1777, 90290] 9023] *| 7194] 13277, 5943 | 27259|143472| 1383| 213] 7518| 7937| 5238| 247, 2506, 712 
Seta catidiion tn éoat. June | 2093 *| 13995; 1106) 74026) 8517 *| 6606| 10907| 5357] 21299[129158| 1112| _174| 620i] 6814, 4119, 208, 1e2i; 552 

In spite of the fact that every | July | 2351; *| 16365)  1067| 87693] 8752| *| 6985] 11612| 5675] 19307|151942| 1154] 209] 6846] 6990, 4193| 231| 1743) 565 
effort is made to carry the product | August | 1820] *| 26624; 813, 74196) 8575] *| 5610 8500| 4053 | 12948136960, 977/155; 6042) 5282) 4082; 232| 1177; 513 
arenas She plant without interrup-| September| 1285) *| 20381| 1276] ~61005{ 8266, 185} 4774, 6907, 3105| 9857/112451| 844,141, 4876{ 4043; 4561| 159; 1986, 546 
wine ° gi saitiee oon October 1034] *| 17730| 1652; 64248| 6736)  327| 4381| 6864| 2981] 9470103692, 906, 148| 8991; 3746) 4634, 100, 2167, -578 
from the regular producing lines} Totals | 16840) *| 156237, 12964| 714602] 77246, 512) 54476/101072| 43951 {179282|1188720| 9769| 1907| 56230| 58045; 39824) 1997| 18041|.. 5519 


either for some operation or for in- 





“Not in production at that time, Combined reports in all tables: 





Buick and Marquette; Black Hawk and Stutz; Studebaker and Erskine; 
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New Electric Hammer > 





SYNTRON Electric Hammer 


The device shown above, manu- | apparatus then selects and magni- 
factured by the Syntron Company fies the knock and registers the| 


of Pittsburgh, Pa., was described on | S0und intensity on the dial of the 


Page 6 of the Automotive Daily | Sensitive meter. 

News yesterday, but through a me-| This “electrical ear,” as it is 
chanical error the picture used was | C@led, was first reported in the No- 
that of the electrical ear, an ap- | vember 17 edition of the Automo- | 
paratus which combines vacuum | tive Daily News in connection with | 


tubes and the microphone and other | the new anti-knock fuel announced | 


| by the Atlantic Refining Company. | 


delicate instruments. It has been | 





developed by scientists of the At- 
lantic Refining Company to con- 
trol the anti-knock qualities in 
gasoline, according to Dr. T. G. 


Delbridge, head of the company’s | 


research laboratories. 


Necessity for the device arose be- | 


cause of the inability of those con- 
ducting fuel research to find one 
capable of interpreting engine noises 
or delicate enough for the purpose. | 
Normal engine noises are screened | 
out by “high-pass” filters, allowing | 


only the knock, which has a fre- | 
quency of 3,000 vibrations per sec- | 


ond, to pass through the _ tubes. 
Sounds that are not audible to the | 


humm ear are picked up by the | 


microphone, and the rest of the 


ALLIS- CHALMERS PLANS 
NEW TRACTOR AT $1,095 
Chicago, Dec. 3.—The Allis-Chal- 
mers Manufacturing’ Company has 
brought out a new all-crop general 
purpose tractor designated as Model 
| UC to sell at $1,095. The chief fea- 


ture of the new unit is expedition | 


| with which cultivating rig can be 
attached or detached. Officials of 
the company state that this opera- 
tion can be performed in fifteen 
minutes by one man. The new unit 


age soil conditions at rate of 31-3 
miles an hour, can handle row 
widths from 36 to 48 inches. The 
new all-crop tractor will be ready 
| for delivery December 15. 
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pulls three 14-inch plows in aver-' 
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(0. J. GROEHN RETURNS 
TO CLAYTON & LAMBERT 


Detroit, Dec. 3. ~Otto J. Groehn 
| has returned to the Clayton & Lam- 
bert Manufacturing Company as its 
vice-president and general manager 
He returns after six years with the 
Hudson Motor Car Company for 
which he assisted in the develop- 
ment of the Hudson system of body 
production. He also directed the 
|} erection of its body plant. 

Groehn, previous to his Hudson 
| affiliation, had been ten years with 
| the Clayton & Lambert Company. 
| When Hudson’‘absorbed the former's | 
| metal stamping department in 1925 | 
the deal included the transfer of 
Groehn to the car manufacturing 
| concern, | 


SAMSON PRODUCTS CO. 
MOVES IN PHILADELPHIA 


Philadelphia, Dec. 3. — Samson 
| Products Company, Inc., has re- 
moved from 663 North Broad St. to 


1431 Brown St. The products man- 
ufactured by this house include 
Samson Besto Seal, for making | 
j asbestos gaskets, Samson Solderless 
Terminal, for batteries; Samson 
Anti-Freeze, Samson Expando Rings 
and automobile top dressings. The 
officers are H. B. Swabb, president, 
and E. M. Rauh, secretary and 
treasurer. 


PACIFIC GOODRICH CORP. 
PROMOTES R. E, JEFFERS 


Los Angeles, Dec. 3.—R. E. Jeffers, | 
merchandising manager of the Pa- 
cific Goodrich Rubber Company, | 


has just been placed in charge of 
advertising and sales promotion ac- 
tivities of that organization. Mr. 
Jeffers has been connected with Pa- 
_ cific Goodrich about two years. 
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a 
c ~~ — 
Months z > & . 3 5 & 
& “a x % 5 E = 
« | = i % $ = S 
= Zz e | fe oe Re fi 
January | 1053| 3657| 1489| 3326, 1827] + = 429, = 431| 3182 5036} 807] 3975} 116; 178) 1937 
February | 957; 2891| 1920; 4346\ 1623] 333; «4540/2570; G010, 921] 3699; 94; «161; 1960 
March | 1365; 4812; 3007; «6564, —*:2360) ~—«500 728; 4119 8662; 1271] 5415; 87| ~—-286| +—-2639 
April | _—«:1643| 6275] 3046, 7501/3038] ~— «660, 912| 6 262{ 11043 1429| 6458) 76, = «406| 2714 
May _—|_—‘1430| ~—‘5819| 2852; 6865/2940] 483/864, 9243/8943) 1077] 6291| 78; 342] 2367 
June | _—:1025| +4913; «1901/4829; 4008] ~—332| «6 28| 8368 5776| 744] 5107/60, 181) ‘1529 
July ———|_—:1080; 5227) 1736; 4657, 3261] 306/534) 8089, 5324 791] 6001; 70; +~—-244) 1400 
August | 781| 3939, 1762; 3014-2220] —-228| «4464/6836, ~—«4944) 962] 6050; 64, ~—-206) 1133 
September] 975, 3855; 1689; 2423; 2362 | ~ 169; «530, 6020; + = 4981; 871] +4750; «+52; «234; «1194 
October ~ 901| 4147) 1135) 2026; 161; 483) + +4882 3703; 941] 3900; 46) 299) 
Totals | 11210| 45535} 20537) 45551| 25987] 3601| 6114| 59571! 64422) 9814] 51646; 743 2537| 17869 


FIRST TEN MONTHS OF 1929 BY MONTHS | 
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Ex-Cell-O Aircraft Designs 
New Tapping Machine 


{ 
} 








SPECIAL EX-CELL-O MACHINE which taps thirteen holes in the 
periphery of a forging in one operation 


Ex-Cell-O Aircraft and Tool] Cor- | one operation, thirteen holes of dif- 


poration, Detroit, Mich., announces | ferent sizes and depths in the 


’ anning jn | Periphery of a drop forged steel 
a special machine for tapping, in | part, with a production of 240 pieces 


per hour. 

The part is located in the fixture 
at the top of the machine by a 
three-point bearing and is locked 
in place by a single-point clamp, 
| shown at the top of the illustration. 
The handle controlling the locking 
|mechanism, located at the top of 
ithe fixture, when rotating through 
an arc of 180 degrees, locks the part 


1930 


Totals 
° 


laneous 


Miscel- 





— | in place. After the tapping opera- 
2i| 33 | = 26| — 7 4,418|tion the handle is moved back 
, oa _ a 15 8,198 | through the same arc, and the part 


is lifted clear of the taps. 

The taps range from 3-16 inch to 
9-16 inch diameter, and each is fed 
| by an individual lead screw. 

The machine is driven by a 7'% 
horse-power motor, which is con- 
trolled by an adjustable time-limit 
switch, which determines the maxi- 
|}mum travel of the taps. 
| The coolant, which is circulated 
|by an _ individual motor-driven 


Totals 





Windsor 
Miscella- 
neous 





| 2039; 1164; 76} 258, 180,094 —~ _e - ~— . - 
poe wae _ j : acnine, 1s Ife Oo eac a é 
— aa * a see | individual pipe from a manifold 
| | « o - 

| 4911; 1851; 75{ 224, 357,065 | ¢ DDS 
| 4472; 1782; 71, ~—«:169| 345,041 ae MOVE 
| 3045) 1299, 97; 115, 260,942 160 
| 3070; 1518; 110; = 101, += 254,097 ” i ra a. ied: Gatiin. te 

— ‘ ‘ ‘ Jewark, N. J., Dec. 3. 0 
| 2136) ee _ 203,737 | oive unemployment the Celluloid 
| 2229| 882| 86 81 175,286 | Corporation has re-employed work- 


150,219 | ers who had been laid off last sum- 
‘ | mer. 

2.05.08 The move involving more than 
|} 100 persons was inaugurated by W. 
Stuart Landes, vice-president and 
works manager, in co-operation with 
Harold I. Hill, treasurer. 

Mr. Landes has worked out a plan 
to finance new expenditures for 
general plant improvement, which 
involves work that ordinarily would 


—— 
846) 


1970} 739) 
| 30154) 12952) 








































































































co 
S % : Z| s Totals | Spread over a period of years. The 
Senthe 4 E = i s 5 $ one's | corporation has developed an ex- 
< = © E 5 s a tensive program of so-called non- 
é ~ a a oe D = | productive work, by which it is 
January 645] 6637| 2815, 3886, 2322] + 413, ~—214| 4771, ~—«6093) 1262) 5493| 174 *| 12888 | *| 1894| 187| 1718| 219,845 neues to ee ® a = 
February 576, 6i72| 2414) 5438, _1917| 527, _180| 3772 10233, 1197| 4986, 111) *| 13064) _—*|_—:2373|_—«114)_-1876| 235,337 | F OY" week. ? ” 
March | _ 900, 10895/ 3436) 9681|-4065| —-803|_—«630| 6282 «19034; 1833] 8285) 200) *| 20622 | *| 4651| 188] 2618| 378,346 | ; 
April April | 3209] 15560| 4146; 12789 __ 5844] 1 1226, 1062; -9818| 23774) 2262] 10529; 353| ——«81|_ 26940) *| 5510| 155) 2475| 481,896, FORMER VICE- .- PRESIDENT - 
May | _3562| 14415| 3732) 11879, 5064] 936) 1134 11237; 21703, 2080] 9235, 378) 707 21912) *| 4848) 138| 1647| 454,153 | OF INGERSOLL-RAND DIES 
June |__2989| 11028; 2916; 10150/ 3943] 779; ~—=«871|_ 10366] —«17147| 1712] 7199) 286/704) 17251) *|_ 3777|__—155|_1109|__ 386,537 | Be ns eS 8 
July _| 3002} 11570; —3079| 10860; 3503| —«*8 78; ~—«1049| 10955; _—*18359| 1847) 9674) 343|784/ “17280|_—*|_—«3954|—-181|_ 1677| 432,695 oe Sen Unmacnaitthemd Guanes 
August | 2404/8713/_-2335[ 8586, 5908) —782| ~—=«873|_—*7907|~—«14086| 1402] 9027| 317) ~ 576] 10950) __—*|—:3469|—:123|—«916| 376,933 | this city, died on Saturday at his 
‘September| 1799; 6028| 2039, 5877, 4446) 567| 723) 6780)  10071| 1181] 6690, 264 [ 445) 7610] *| 2547) 85| 600, 304 ,422 | home in Waterford, N. Y. He was 
‘October 1457|. 6445| 2435) 5121| 3948 570} 809} 6598 8483; 1267] 5755) 264; 417| 6912 *| 2240; 100) 601! 288,829 | born in Johnstown, Pa., 68 years 












and Roosevelt 


| “ikpjats | 20543) 97493) 20947) 04267) , 409q0] , 7481 














L- , 7994), 78486 





, 148983). 16043 | 76873). 








. 2690; 3714155429 








| ago, @ son.of Cyrus Elder,, for. many 
|.35263| 12426} 16287)''3,558,993 years chief solicitor for the Cam- 


bria,Ivon Works. 
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i S, dee Eee. Se ‘ : partnership interest and will occupy 
R. C. A. VICTOR NAMES ie | oe — ae ——— DENVER A. D. A. ELECTS |the position of general manager for 
” BAK IDENT sioner Harold G. Hoffman as an-| T. R. YOUNG PRESIDENT the ‘w. w. Shipley Company, re- 
ee ee as [cently appointed Dodge distributor 


c a J., Dec. 3—Changes | break up the operations in New Jer-| enver, Col., Dec. 3.—Thomas_ here. 
‘amden, N. J., . ds 


|sey of the automobile theft ring Raymond Young, president of the | 


Oe ee meee an ive | which m Some Cenere ean O’Meara-Young Motor Company, | MILWAUKEE AUTOMOTIVE 

R. C. A. Victor Company involve | stolen cars. Commissioner Hoffman | 

the appointment of W. R. G. Baker, pointed out that since he assumed |has been elected president - the | OPERATIONS ARE STEADY 
rmerly of the official staff of the | office, in April, 220 stolen cars had| Denver Automobile Dealers’ Asso- | : 

ms I i ny ot |been recovered, most of them new, | ciation. He succeeds Charles =| Milwaukee, Wis., Dec. 3.—Busi- 

Seeperes Spots Seeenny. 6 ed | many of them of expensive make. | land, president of the Denver Mo- | none combines at @ level trend for 

tady, to the post of vice-president, in | tors, Inc. 


| A 'S ‘eside -. |a number of automotive concerns in 
Be :, i O. L. Larson, president of the Lar 
Secindnaes att & toon ua aa BRITISH M NUFACTURER son-Nash Company, was elected | Milwaukee. The Angers Machine 
appointment of F. 8S. Kane, hitherto | 


| vice-presi . H. Hoskins! , a ak 
a member of the legal department | TO VISIT NEW YORK SHOW | — roe = Comaane | Company, South Milwaukee, is ex 
of the Radio Corporation of Amer- | in . “7 oe a ee a ae | panding its operations by adding to 


ica, to the post of secretary. New York, Dec. 3.—Word has been James-Colorado Reo Company were | its present line of automotive parts 
Mr. Baker succeeds, in ——— . | received by the National Autom0-|yamed directors for two years. | 4 galvanizing department. The new 

Siar saeedien cannes an ae bile Chamber of Commerce that | Thomas — oe = Seoestnens “= is a 
ee. ye secretary and manag mission line towers an oO - 

Pierce-Arrow Motor Car Company, | pric Milner, manufacturer of rena yey yin he fiom ibe} oes opientae eee 

who took charge of manufac- motive equipment in Birmingham, | for ten years. | Sestnent of the Metaes é Gtration 

turing for the old Victor Talking England, will come to New York for | “°F, © organization represents thir- | coustness of the Briggs é& Stratton 


ee ts ae es a Gar Ga, |the automobile show a > ty-two new car dealers in Denver. |cerration in Milwaukee is run: 
; ek He will be accompanied by W. T. _— 





Pd 7 Coa F. Briggs, president, who stated that 

ate mon |Grose, who distributes: an MITCHELL BUYS INTEREST orders continue in all divisions, 
COVE STOLEN and gérage equipment In England. IN W. W. SHIPLEY CO.! about the same as the last few 
RECOVER 220 STOLEN |Mr. Milner will pay particular at- Portland, Ore., Dec. 3.—T. D. months. New Chevrolet models will 


" N. J. CAMPAIGN | ‘ ent items that can | eet ; siness a 
Seiten 2 . Dec. 3 Gengelitn i ees him in his Eng- Mitchell, formerly Dodge Brothers |help Briggs & Stratton busir 
, . ”» ° _— | a 


N k of two! lish factory | representative here, has acquired a little, he stated. 
in Federal Court in Newark of two! story. 


CURRENT PRICES OF PASSENGER CAR 














; $ q SH—‘*870.” 8-cyl. 116'4 W. B. 
i *17 GRAHAM—Special % 134 W. B. NASH , 
DODGE—Eight. *176% 0. A. \7 Limousine ....2,045 Coupe ........... 945;Coupe (RS)....... 975 
a.” oa ee = 1,095 2-4 Roadster‘ RS) 9955 Sedan .......- 1,045 § Soden srebcabe 3.70019 Limousine ....2,045 ar edi. ites ta amen 995 
Sport Sedan... 995|Sedan_ ......... 05 2 ae 12-4 Con. Goupe : EY was iiss ¥ 7 fs 
Patan 125 W. B ’ tes) tees Pr AOR) CRS ocoe ens, 008 GRAHAM—8-cyl. Custom. 137 W. B. NASH— gyre me B. wae 
N—8-95. - B. wcateovee -dr. edan..... ° 
8 t aan 4 ainda 1,295 DURANT—4-cyl. 112 W. B. . [oe osene RaERTY a Limo. seu pm ai "1'285'4-dr. Town Sed..1'375 
or +. 1,195) ocsses eke wens 5 errr 455} Sedan ........ . receedy 
Sedan sia UaN ee ew Be Coach ee. een ° 5 Town Sedan. /2,455/7 LeB. Twn Car. 4,255 NASH—“890." 8-cyl. 133 W. B. 
er 1,595 ie ie a A were Aarees st eee 4-dr. Sedan (124 | Victoria 1,765 
' i eek. . = *172! , e - z B srcccers ’ 
Soest Sedan 0 ee aséin. Lae LL ee Sea HUDSON—8-cyl. 119 W. B. ont B beatin yt ~ oe ooo hae 
AUSTIN—tex!. 25 W. &. gy MT Be ie 8 al Sos|Sport ‘Roadster... .995 Cabriolet... ...11699/7 Limousine"... .2,035 
2 Roadsier .......445/2 Coupe .....- +++ 465 anne A, Be - eee. -: ae Coupe (RS)...... 9255 Phaeton ...... 1,095 Coupe (RS)..... 1,745} . 
BUICK—8-50. 111 W. B. on Sean _.,.845)*De L. Sedan....975 Touring Sedan...945, OAKLAND—38-cyl. 117 W. B. 
2 Bus Coupe... .2.5088 ere os: 1a *Six wire wheels. HUDSON—8-cyl. 126 W. B. Roadster ........ sooloans ye 
5 2-dr, Sedan. . .1, v ae 7. 6- 75% O. A. PE oO arrest 5|Custom, an...1,045 
‘ Spt Roadster-1,055|5 4-dr. 4 - 1,095 ae gy oe .? A — oo : Se en eeraxs 1045 S2-dr, Gidea... Sees Prone 1075 
; e . “ 7 ledanh... 2 .- 1,450 Sport Coupe...... 965) 
eng te 1,335 Business Coupe..995'*De L. Coupe...1,155 7 Fam. Sedan...1,195 7 Sedan ...... 1,450 Sport Coupe 
2 Bus. Coupe - +1,285)5 Beet non oleae } ona Coupe \*De L. Reodater . 1.188 HUPMOBILE—Century 6-cyl. 114 W. B. OLDSMOBILE—6-cyl. Standard. 11314 W.B. 
2 Spt. Coupe on wa Sedan ..1,355 (R. S.).......1,025/*De L. Phaeton . 1,185 Sam, Gee...eaeeeed ..... aa. Mikes. ..:. Aede ae... = 
' 5 = > oete Stan. Sedan ..1,065'*De L. Sedan...1, 54-dr. Sedan. ..1,195|5 Phaeton ...... 1,250 Coupe ....... ....-895/Con. Roadster ....995 
Se cm ‘tan a va 4 Coupe (RS)...1,195/4 Roadster ......1,275 Sport Coupe .....965\Pat. Sedan...... 1,060 
4 Coupe .......1,535/54-dr. Sedan ..1,5 ELCAR—75-A. 6-cy!. 117 W. B. HUPMOBILE—Century 8-cyl, 118 W. B. Phaeton .....,...965 


BUICK—8-90. 132 W. B. 


























2-4 Roadstr (RS) 755], (RS) .......+6-. 835 2 Coupe (RS)...2,225, 








sees. 995)4 Con. Landau. .1,265 upe...1,345)4 Con. Cabriolet.1,450 OLDSMOBILE—6-cyl. Special. 11314 w. B. > 
4Spt. Roadster.1,610\5 4-dr. Sedan - 1,785 a 7 11,245|5 Club Sedan... .1,295 1a. Coane Pian... 1,450 5 ar Sedan......970\4-dr. Sedan.....1.079 STUDEBAKER—Dictator, 8-cyl. 114 W. B. 
1 Touring ..... 1,630\7 4 Seton ; 4 BEE « tsecsas 1oei6 Sedan ........1,295 ¢ ooaan ......., 1,395|4 Roadster ..... 1,475 Coupe ..... aes -970|Con. Roadster... 1.070 5 Guapo st aeweee ieee spccene Jase 
SE. Goupe. . 55a? LA. SHSOS: ++ SY COUPE ........ sees jPMOBILE—Ser. C. Standard. 121 W.B. Sport Coupe....1,040/Pat. Sedan...... 1,135 uUpe ........ 150/Regal Sedan....1, 
te re 1,765 ‘ HUP spi ete ; | IDE R—Presi -80. . 
roe C—V-8. Fisher Custom. 134 WB. ELCAR—96. 8-cyl. 123 W. B. 5 4-dr. Sedan ..1,695|7 Phaeton (5 disc Phaeton .......1,040) STUDEBAKER—Pres. oom 8-80. 130 W. B. 
OADILLAC—V-8. Fis ' 2945 4Roadster ....1,635/5 Club Sedan...1.695 4 Goupe (RS) |.1,695| wheels) ...... 1,785 OLDSMOBILE—6-cyl. De Luxe. 11313 W.B. 5 Sedan ........ 1,850/5 State Sedan ‘ 
oes ones 379512 a een "2,945 2Coupe ....... 1,645/4 Fleetwing Pg 1/698 ee °° eee aoe ee G 805 2-dr. Sedan 1,025/4-dr. Sedan. .....1,125 a state Roadstr. 1950/5 ete tees” — 
SCoupe .......2.08012 _ 2.945 4Con, Landau..1,665/5 Princess Sed..1, 4 Cabriolet ..... 1,770; disc wheels). .1, , :....1,025|Con. Roadster. . 1.125 a a : 
$Sedan ........2,795/7 Bedan ...... eS GOGOMMO cccccce 1,665) jPMOBILE—Serles H. Standard. CORRE cece. ee + eeaiP - a 1190 4 State Coupe...2,050| (Cloth) ..... .2,050 
Town Sedan..2,845/5 A. W. Phaeton.3, ; HUP : Sport Coupe... .1, mre “" STUDEBAKER—President 8-90. 136 W. B 
§ Towa 8 ....2,845|7 Imp, Sedan ,.3,095 ELCAR—130. 8-cyl. 130 W. B. 125 W. B. Phaeton ....... 1'095 [BAKE I.  - 
j ‘ADILLAC—V-12. 110 W. B. 2Coupe .......1,945/4 Con. Landau..1,995 5 4-dr. Sedan ..2,080\7 Phaeton (5 disc : OLDSMOBILE—6-cyl. 11314 W. B. 7 Tourer Ltteeees 1,850) State Victoria .2,350 
3 me 5 Sedan 1,995)4 Roadster ..... 1,999 4 Coupe (RS) ..2,080' wheels) .......2,190 (5 Wire wheel equipment) 7 State Tourer. .2,150/7State Sedan 
-3,795|Con. Coupe......4,045 5§ ~ **1'995/5 Touring ...... 1,995 # Coupe ee 5 7Sedan ........ 2,150! (Mohair) ..... 2,350 
2Coupe ....... _ b Sedan...1,995/5 Touring . »pe....2,100/5 Town Sedan ( , ; ‘ a a a 
5 895)7 Sedan (143 § Club Iq 2,120 5 Vic. Cour , 2-dr. Sedan...... 950/4-dr. Sedan.....1,050 5 Brougham |7 State Sedan 
3 Coupe .....++ 3 eeal a “i... 4,195 4 Coupe ........1,995;7 Sedan ........2, 4 Cabriolet(RS) 2,155; disc wheels).. .2,190 “un. ‘'950/\Con. Roadster... 1.050 (Mobatrt 2.350 ‘ (Cloth) .. . 2.350 
edie 3.945'7 Imperial Sedan a. ELCAR—120. 8-cyl. 127 W. B. HUPMOBILE—Series U. 137 W. B. Sport Coupe... - 1,020 Pat. Sedan...... 1,115 5 Brougham 7 Limousine ,....2,600 
5 Town Sedan.. .3,945| (143 W. - , ‘oa 5 Touring ,..... 2.465'7 Sedan ,.......2,645 5 Vic. Coupe ...2,495'7 Limousine ....2,645 Phaeton ....... 1,020 niin (Cloth) ......2,350) 
I, ccccaaa 4,045)A. W. Phaeton ’ 5 Sedan ...... 2,465 PI oc ienass 2,495) PACKARD—8-26. Standard 8. 127! W. B. STUTZ—LA. 6-cyl. 1271 
ex ‘ s [—LA, -cyl, 27's W. B. 
CADILLAC—V-16. 148 W. B. ELCAR—140, 8-cyl. 135 W. B. JORDAN—Standard 80, 120 W. B. 5 Sedan ,....... 2,385 oa im 4 
oad ee : DOD 6.0 060d 1,995|2 Speedster ,.. . 2,586) 
Fleetwood Custom. 4Roadster ....2,645/5 Sedan ........ 2.006 6 Sedan ....... 1,795{Coupe ...... -- 1,795 PACKARD—8-33. Standard 8. 13414 W. B. 5 Sedan |.) 27° 7' 2°245\4 Eteodetas Poe 585 
2 Roadster .....5,350 tee upe.. 6900 CGmq. Sanden. Sere om. o aaa JORDAN—Great 90. 8-cyl. 125 W. B. 9 Roadster 2,425'5Club Sedan....2,675 2 Coupe ........2,245/4 Speedster (TG) 2°785 
» 2 Cor Soul -6, , — : \ AS _ a aak ee feces Pt “roped @ 7 : . 
A ; W. Phaeton a ; Clab Sedan 6.950 ESSEX—6-c yi. as W. : 695 5Sedan ........2,295|Playboy Roadsr.2,595 4 Phaeton ...... 2,425 4 Sport Puesten.3,058 Cab Coupe. oes 2,445 
2 Coupe .......-9,800)> — --6,950 2 Coupe ......... 595|Standard Sedan. .695 » = Yo 2'295|Speedboy Sport 2Coupe ........2,525/7Sedan ........2,785 STUTZ—MA, &-cyl. 13442 W. B. 
5950/5 Sedan 2 Coup - as 725 Stand. Coupe.. .2,295}Sy y Sp 4 ona A 
5 Coupe — “eh a 5 95019 Sedan Cabrio...7,125 Coach ........... 595| Sport ae s-- 7 175 Conv. Coupe....2.495} Phaeton ......2,795 7 Touring ...... 2,525 7 Sedan a “ yt 5 Coupe ........3,445,Cab. Coupe..... 3,595 
: — Sedan. . 5950/7 Sedan ........7,225 Coupe (RS) .....645|Touring Sedan "” Sport Sedan... .3/595| < ace: Coupe... Ae Conv. Sedan.....3,465 > Coupe -.++-3,495 Tor. Speedster... .3,595 
S Sedan Gabrio.6125,5 Imperial ....-.7,300 pop model A. d-cyl 10312 W. B. JORDAN—Great 90. 8-cyl. 131 W. B. > Coupe ........ —— os ae 2 Speedster .....3,495/5 Sedan ........3 
5 Phaeton .6,150|/5 Imp. Cabriolet. care Pickup Op. Cab. .425/Standard Sedan ; = 2,495|7Sedan Limo...2,695 PACKARD—8.40. DeLuxe 8. 14012 W.B. 4 Speedster |. | |3'495 4 Speedster (7G) 
7Sedan ....... 6,225)7 Imp Cabriolet Tee poadner........41 wm.) ..2. o00 Eo min rr Os : 4 Phaeton .,....3,490/4 Sport Phaeton3.790 sTUTZ—MB. 8. cyl. Custom. 143 W. B. 
4 z iTown Cat : fictoriz rts... ae Se Ae 8 0 oer B : 2‘Roadster .....3.490\5 Sedan .........3.795 ne Wa ROci7 7 4 
Pre tes ‘one ‘(Opera seats) .8,750 eeeas OL ‘Cab. “4$81De Luxe Phacton..625 LA SALLE—8-cyl. 131 W. B. Fisher Custom, 3 — ose Raae oan on 7 Speedster .... 3.5957 Limousine .. .. 3,905 
; Phact on . s 6500 Town Cabriolet * Tudor Sedan : .. .495| Cabriolet ‘ 625 2Coupe .......2,19515 Town Sedan..2,.345 7 Touring 3.595 5 Club Sedan ...3.950 7 pe caer 3895 5 Con ae - “4395 
TImp. Sedan...6,525) ‘Quarter win- 8.750 Coupe ...+-495/4-dr. De Luxe 5 Sedan . ..2,295/7 Sedan .. ; 2,475 2 Conv. Coupe., .3.595 ar . : som . ; ae 7 w ; B 
Town Cabriolet 1 be "C abriolet. De L Roadster... Ps - ee 7 Hag in “ 2Con. Coupe . anni” Imp. Sedan.,.2,599 PACKARD—8-45. De Luxe 8. 1451 W. B. . 'Z7—MB, 8-cy a -” wae! o WwW. B. 
» anR , “oupe 25 fi Se eos eC 2 2.295 * oec 5 Se 7 Sed; al s 
wn Cabriolet, | (eather 59 De Luxe Coupe.. 845] LA SALLE—S-cyi, 134 W. B. Fleetwood 7Sedan ........4,150/7 Sedan Lim.....4.288 *N(Le Baron)...4,795) (ie Bees 106 
rvarrter win), 76,5251, quarters). $730, FRANKLIN—Transcontinent. 6-cyl. 125W.B. EA SAL ee a PEERLESS—Standard 8. 118 W. B. 6 Brougham 5 Trans. Cabriolet 
(q’'rter win °-" Lim. Brougham.8,75 RANKL non oan — io. .3.245 5 Sed: 1,495'5 Brougham 1.545 ‘Le Baron)...4,995 ‘Le Baron)....5,610 
Town Cabriolet, Town Brougham.9,200 5 gedan ...+-2,295' Vic. Brougham. 2,38 2» 2Roadsier ....2,245'5 Sedan Cabrio 3,245 5 Sedan ........ oe 5 Broug . RS)'1's95 6 Sedan 7 Trans. Town Car 
(full leather).6,525 Town Brougham.9,700 Oxford Sedan...2,345;Pursuit . vores 2,495 7 Touring .....2,345'5 Sedanette - 3,245 2 Coupe (RS)...1,495 2 Cabriolet (RS) .1,595 {Le Baron) 4,995 (Le Baron)....5,700 
Lim, Brough'm.6,525 Coupe ........-2,345/Town Sedan . 3,425 5A. W. Phacton.3,245 5 Club Sedan. . 1,545 oe ee 6 Bro Limousine 7 Trans Town Car’ 
CHEVK)LET—6-cyl. 109 W. B. Con. Coupe... ..2,395| oor LINCOLN—8-cyl. 136 W. B. PEERLESS—Master 8. 125 W. » (Le Baron)...5,195. (Fleetwood) ..7,495 
« . q i 6-cyl. 132 ob. a Sad< 5'5 rougha ye 5 6 Se s 
2 Roadster ...475|5 Coach .. ..545 FRANKLIN—Trans¢ ontinent. wOF 7TSpt. Touring.4,200;\Town Sedan (2 5 Sedan ....... .- se m. $008 6 ed Limousine sal 
2-4Sp. Roadster. .495'2-4 Sport Coupe _. Roadster (6 17 Sedan 4Sp Phaeton .4,200/ windows) ....4,400 2Coupe (RS) , -1.995 2 Cabriolet ..... ’ , aron), ,195 
§ Phaeton .......510| (5 windows) f wire wheels)..2,345 Sport Saion ood 4Spt. Phaet. (ton- |Town Sedan (3 5 Club Sedan.. .2,945 STUTZ—MA. 3$-cyl. 13415 W. B. 
2 Coupe (3 win.)..535!5 Sten ts ° ‘— 5 Special Sedan.2,425'Spec. Limousine neau cowl and x windows) ae 4.000 PEERLESS—Custom 8. 138 W. B. Chateau Series Weymann. 
2 Coupe (5 win.)..545'5 Special Sedan FRANKLIN—De Luxe. 6-cyl. 132 W. B. windshield) .4,400,5Sedan_ ,.,.....4,5 2 Coupe (RS)...2,7955 Brougham .....2,845 4 Longchamps ..4,145 5 Versailles 4,145 
CHRYSLER—"6.” 6-cyl. 7169's O. A - : 2.695'7 Sedan ..2,895 5 Coupe --4,400'7 Sedan ..... hoe § Sedan ........ 2,795|7 Sedan ....,....2,945 STUTZ—MB. 8-cyl. 145 W. B, 
. a ng; 2 Sedan .. + ocSemee 2'995 (7 Limousine ....4,9 . sd 2845 71 ine "3'145 ott te—me. & Bo. 
2 Business Coupe.745'5 Touring : 785 5 pirate Tour 2,695|7 Limousine 2,995 i ro BR 5 Club Sedan. ...2,845 7 Limousin ‘oe eae Chateau Series Weymann. 
2-4 Royal Co ls) 30nd Con. Coon a3 7 pepe, Seast. Rey eee "oe " 3,195 SS Se b. PIERCE-ARROW—Group C. 8-cyl. 132 W.B. 5 Chaumont -4,545.5 Monte Carlo. ..4,695 
2-4 Roadster(RS) 785\2-4 Con. Coupe....835 5 Ovford Sedan.2.745| wire wheels). .3,195 Conv. Roadster |7 Cabriolet ( . 5 Club Brough..2,695'5 Sedan ........ 2,875 : sas ee an wn 
HR YSLER—66. G-cyl. *163's O. A. Club Sedan 745|Speedster (5 ; (Le Baron)..4,500) A. W.) by Le 2-4 eee (RS) 2 863 , VeRNG—6 ove 0. & 
CHRYSLE ee 5; . Con. Coupe.....2,765| wire wheels)...3.345 4 Going ae 6,900 <-* | E <s a4 wR. 24-dr. Sedan...1,695\4Con. Coupe... .1,695 
2 Business Coupe oes a-4 Bag al Coupe 1.075 Town Sedan .2.775|\Con. Speedster..3,495 * (Judkins) ....5,0007 Brougham (A. _ 000 PIERCE-ARROW—Group B. 8-cyl. 134 W.B. Brougham 1,695 
5 Brougham , 999) (RS) .. ‘995 Vic. Brougham. 2,795 Berline (2 win.) | W.y Brunn ..7, 2-4 Spt. Roadster 2-4 Cony. Coupe VIKING—8-cyl. 125 W. B 
oe oe eee cE L 158. 130 W. B. “(Judkins) . ..5,600'7 Cabriolet (S.C. ceaesss 3,125, (RS) .........3,350 : Gest. 395 W. B. 
2-4 Roadsr/ RS) 1,025 a en - z 2,120 Berline (3 win. | A. W.) Le 7.490 #4 Tourer .......3,1254 Spt. Phaeton. .3,425 a Wire eee tetomem) ‘on 
CHRYSLER—10. G-cyl. *168's O. A. Sport Sedan -; .2,070|Coupe 9 178 (Judkins) ,..5,600' Baron... i, MERCE-ARROW--Gr B. 8-cyl. 139 W.B, 27900r Sedan. -1,770/Cony, Coupe ,.. 
2 Bus. Coupe...1,245 (RS 1.299 Brougham ..,, 2,120 Sedan 2,170 _ elatankia \7 Cabriolet (A. W. PIERCE-ARR(C —Group B, 8-cyl. 1: "+: Brougham ,....1.770 
5 Brougham ....1,245'5 Royal Sed -. 345 Roadster ......2,120 ‘ (Willoughby) 5.900 non - semi- 200 2 Vic. Coupe... 267s 7 Sedan skank oy VIKING—S8-cyl. 125 W. B. 
ahae .. ++. 1,295|2-4 Roadsr (RS) $45 : 25 W. B. ag . 6,000! col.) runn...7,2 5 Sedan wees. 3,495'5 Club erline.. .3,695 _ 7 mien. at 
2-4 Roval Coupe ~~ 1,54 ar aio = - ; > 1,845 ae ees 7 Cabriolet csuy 5 Club Sedan 3,495.7 Ene. Dr. Limo.3,825 Sp ——. a aa Sar: een 
= ’ . tS) 545 Roadster ......1,795\Spor rael , San liin 200; collapsible) by NERCE . ae a enw youpe.1,7 
Re (f dl vere Socata 1795 Sedan Oe . 1,845 4 — a be, ian ae = — ....7,200 PIERCE-ARROW—Group B. — 139 rr VIKING—8-cyl. 125 W. B. 
CHRYSLER—8-cyl. "186.5% O. A, 3 Sede 795 oes 5 Sedan .. -3,7955 Club Berline.. .3,995 + ; 5 
2-4 Roadster ...1,495/5 Royal Sedan aie Se ee 136. 122 W. B (Dietrich) 6,600 —- A 3club Sedan 7957 Enc. Dr. Limo.4,125 De 1 Broughm.1,855/4 De I. Coupe...1,855 
2-4 Royal Coupe los irt behdeiar  ., CARBMER ieee 196. 1 W. D ammen—Recseuelt. G-opl. °118 @. 4 7 Beinn + ons 5 De 1. Sedan. .1.855 
otis * tee deme sos Sport Sedan .. — eee eA 1390 2 Coupe (RS).....950/2 Conv. Coupe 995 PIERCE-ARROW—Group A, 8-cyl. 144 W.B. WHIPPET—96A. 4-cyl. 10344 W. B. 
5 Royal Sedan ‘ ewnee! ‘eee Coupe . .320 Roadster Oy © on ...985| (RS) . . - 995 7 - we _ Sgt ees rorie ee 
; (Standard) 1,525) 2-4 Con. Coupe. . 1,665 _ ee 7? ' 5" B. 5 Se dan. a = 7 Tourer .. ..3,975 7Sedan .. » + 4,485 2 Coupe oe 525 9 4-door Sedan. 585 
2-4 Royal Coupe } GRAHAM—6-cyl, Standard. 115 W. _ 4Vic. Coup . a nee petra 7 Enc. Dr. Limo.4'685 Coupe (R. S.)...555 
“i ial) ... ..1.535/ 5 Town Sedan.. .845|DeL , to . Sedan a4 MAKMON—3S-69. *180 O. A. _ (RB) = t 3,975 7A See eaten ane 6/250 WHIPPET—98A. 6-cyl, 11214 W. B. 
saan ad ial. &-cyl. *210% O. A. 2De L. Coupe...895'5 De ecan ic) 'ggs 2Coupe (RS)..1,495/5 Phaeton ......1,61¢ ee aa i B. i 725| Ros » 
« HRYSLER Suporte. — Lim 7 3,145 5 Univ. Sedan ..895,2 Roadster (RS)..995 5 soon ......-1,520'2 Convertible 2 PIERCE-ARROW—Group A Salen. se W.B one > appetite 7135 — De L.)...850 
Saetan (O10). 2848lS-4 Cus, Coupe, 3150 SBedan Coach. .696'5 Phacton -- 1015 ° 4-dr. Brough.1,565| Coupe (RS) ..1.610 7Sedan ........4,835:7 A. W. Conv : iy eAteeeenas " Sedan (De L.)...850 
7 Sedan *'3"945) 2De L. Coupe 2-4 Spt. Coupe | 4. §4-dr. Clb Sed.1.565 7Enc. Dr. Lim.5,035} Town Car..... 6,250 WILLYS—98B. 6-cyl. 110 W. B 
Se eeeccee wey eR ete 945) (R S) .......1,04! aa : 7. *191 0. A MERCE ARROW—Gr “A.” Custom MES—PSm. S-Cys. _—_— 
: —8-cyl. 12716 W. B. ( , ee - MARMON—8-79. #1) . A. PIERCE AR iroup “A. i ks ae . 
Sedan : epee 3.095 Cabriolet . 3,295 GRABAM—¢-cyl. Special. 115 W. _ »5 2Coupe (RS)..1.995|/5 4-dr. Club Sed.2,070 iii W. B. 2 Coupe “eae hited 3 —— eo as 138 
} tam ...+-3,000iPhacton Sedan. .3,288 9 Bus. Coupe...1.195)5 Sedan ........1,326 2 Coupe (RS). . teen) Aer. Cle 2-4 Cony. Roadstr _|7 Coty. Sedan SRO nN AE os. - AO EOEURE | nesses . 195 
Brougl , 5 Sedan 9 19 9 (Con. for Com.Pur.)!Stan. Sedan .... 
DE SOTO—6-cyl. *169'G O. A, 2 Coupe (RS)...1,225 § Phaeton . 2,020 Coupe (RS) ,.2,120 (Le Baron)...5,220 _ {Dietric h) bes 6,425 4 ammabae rae 725'De Luxe Sedan. .850 
2-4 Roadster(RS) 810\54-dr. Sedan.....875 GRAHAM—8-cyl. Standard. 122 W. B. 5 4-a, Brough. 2,070 5 Sedan Limo, ah W Rite Car os 4Coupe (RS)... 725 
5 Touring Fe 830|2-4 Con. Coupe : 2 Coupe (RS) 1.44515 Cony. Sedan...1.985 MARMON—Big Fight. *202 0. A. 2 {Holbresk) 4 5,088 E ae eeenee) 6,825 WILLYs--8-80. 120 W. B. 
2 Coupe"... 830, een, 945 Sedan . 1,445 é aertina 2.720/7 Sedan... .2.920 “(Derham) ....8,978| (dudkina) -s009008 mtene Gian: .0200ie teen Gives.1oe 
2-4 Coupe (Ré - = 1 *1770.-A GRAHAM—8-cyl. Special. 122 W. B. 5 4-dr. prough Sia roan Lim .. 2. 70 5.Sedan aden Vian. Stand: Sedem'1298iDe Luse Sedan.1:308 
DE SOTO—8-cyl. *177 O. A. ; 9515 C Sedan .2,035 54-dr. Clb Sed.2,770'7 Touring ......3, Le Baron)...6,075) .(Judkins) .....7,225 ; ee . 91 a 
2 Business Coupe.9655'Touring . aa 1,035 2 Coupe (RS). Sirs 5 Conv. Seda 2 Coupe (RS). .2,650 7 je he ' 7 Town Landaulet WILLYS-KNIGHT—387. 6-cyl. 11242 W 
2-4 Roadster(RS) 900/65 De L. Sedan...1,065 SSedan .......1,098 q De luxe equipment can be had on the (Dietrich) 6,125' (Brunn) 025 Roadster ....... 975|DeL. Coupe(RS)1,075 
; oe ala 5'2-4 Con. Coupe : AM—S-cy!l. Standard. 134 W. B. ceed at a moderate additional cost. , amen oe 975|Sedan ~.........+ 1,075 
5 Stand. Sedan.. _ os 1.075 GRAH 1.945 Marmon at PLYMOUTH—1-cyl 167 ©, A.  . TOUFINGE vocosess o15\De Luxe ‘eden 
2-4 De L. Coupe (RS) rere" § Sedan .......1,695/7 Limousine ....1,94 NASH—‘'660." G-cyl. 11444 W. B. sae nen . a NB on ceca aks 5|'De Lu 
RB) .---04..-3,088 7 Sedan saane 1,745 Coupe 795|4-dr. Sedan 845°Roadster ........ 5355 Phaeton , beat ‘ a cemibasios 975| (115 W. B.)..1,196 
, ae € am a ¢ _ eGaMl...-.-. >. 5 2. y ed . ree ce 2 » 
DODGE—Six, ? *168%5 oO. A. oes GRAHAM—#8-cyl. Custom. 127 W. B. oa nt ee 795|Touring sete 895 5 3-ce. Sateen... ee 4 Coupe ( ; oo NIGHT—66B. 6-cyl. 120 W. B 
hy gy A eee + SE ~~ Pega 2,025/2 Cabriolet (RS).2,245 Goupe (RS)... 825! A nk Mandnier Yon, Coupe....695 5Sedan ....... 1,795|Stand Coupe....1,795 
‘ 3 % . -dr. Phaeton...775 5 Sedan . : 2 208 2-4 Spt Roadster | > 
2-4 Stan. Coupe 7 Awe Coup 4 Coupe 2\025|5Phaeton ...... 2,295 a ittet nathan Mien tn Gel tae (RS) “a>.”lUlUl oe eee 1,795/4 Roadster .....1,705 
no ens 55/2-4 Con oupe = — SUOUPC ..+.+00- , (Recent price changes ererrececos ! 





NEW TRAFFIC SIGNALS 
ORDERED IN JERSEY 


Trenton, N. J., Dec. 3—Municipal 
and county officials have been ad- 
vised by the State Traffic Commis- 
sion to make provisions in their 
1931 budgets for the renewal and 
replacement of certain traffic sig- 
nal lights which will be unlawful 
| after September 1, 1931. 
| The types forbidden after that 
date are those located so as to ob- 
struct the paved portion of the 
highway and those otherwise not in 
conformity with the traffic act. All 
lights in the center of the roadway 
except those in raised safety zones 
and those suspended from cables 
must be removed. 

Russell S. Wise, chairman, said 
that no excuse will be accepted 
after September 1 for failure to 
comply with the law. 

Only two types of signals will be 
permitted under the act, the mast- 
arm and the curb signal, 


|CLASSHFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


MODELS 


PONTIAC—6-cyl. 110 W. B. 




























I ir sie an Bio 665|Sport Coupe ......725 
Roadster ........ 665;/Custom Sedan ...785 
2-dr. Sedan ..... 665'Phaeton .......... 795 
4-dr. Sedan ..,.. 725) 

REO FLYING CLOUD—6 cyl, 125 W. B. 
BOGOR. csvcccer $1,695'Coupe ........ $1,695 
REO FLYING CLOUD—8 eyl. 130 W. B. 
EE stavuunc $1,995/Coupe .........$1,995 
REO ROYALE—% cyl. 135 W. B. 
DE écecwned $2,485;\Coupe ........ $2,485 
STUDEBAKER—Six. 6-cyl. 114 W. B. 
Roadster ........ 7W5jSedan ............895 
Club Sedan....... 845|/Regal Sedan......995 
2 Coupe . 845)Landau Sedan... .995 

Tourer 









..895Regal Tourer..... 995 
895) 







4 Coupe seercis 
STUDEBAKER—Commander 8-70. 124 W. B. 
SY ehveevss 1,585/5 Brougham 

S Began ..ccccee 1,585, (Cloth) .......1,785 


4 Victoria ......1,585/5 Brougham 
5 Regal Sedan..1,785) (Mohair) .... 1,785 



































































































































AUTOMOTIVE DAILY NEWS, THURSDAY, DECEMBER 4, 1930 


Read what follows, and then imagine 
what will happen at show time when 
important news breaks every day. No 
other publication but Automotive Daily 
News will be able to record the events 
with anything approaching news speed. 
That news will be delivered to the entire 


industry, together with your advertising 
message. 








Take the news in last week’s issues of 
Automotive Daily News. 


Returns from all states in the Union giving pas- 
senger car registrations for October. Right now look 
through any other medium and try to find those 
registration figures completely and accurately re- 
corded. You won’t see them elsewhere until the end 
of this week. . 


Complete details of the Hudson-Essex line appeared 
in Automotive Daily News of November 26th and 
the issue was delivered to subscribers on November 
26th. Try to find that complete description in any 
other medium as early as November 26th. Even the 
list of national show exhibitors was published as 
soon as the list was complete. These are a few of 
hundreds of examples of superior service in news 
and feature delivery. 





New York Show Issues Ste —_ zn 
7 esta Engineering papers, dealer and distributor activi- 
Publication Dates Advertising Forms Close ties, new shop equipment, parts and accessories. new 
wemerys ltl ll December 31: factory equipment, important news and features of | 
JanuaryS = 5 © = January 2 value to factory officials, dealers and distributors— 
January6 +) * + + January 3 you will find them first in Automotive Daily News. 
January 7 - - - - January 5 
January 8 - - - - January 6 oe . : . 
January9 - + + «© January 7 In addition to its reader interest, which 
should be a primary consideration to 
. every advertiser, Automotive Daily 
Chicago Show Issues , , . 
i & News is very economical to use. Its 
| Publication Dates Advertising Forms Close e ib ‘li f d so . . 
January 24 - - - - January 22 UISI ity O a vertising Copy IS UuNn- 
January 26 = + + + January 23 matched by any other publication. Any 
January 27+ 0+ +s January 24 desired frequency of insertions is obtain- 
January 28 - «+ «+ «+ January 26 bl C f th ti indust : 
es err abie. overage O the en ure In us ry Is 
January 30. - - ~- + January 28 procurable through a year’s campaign. 
tomotive Baily News 
H. A. TARANTOUS, Bus. Mgr. GRAYBAR BUILDING, NEW YORK CITY ~« 
WESTERN OFFICE DETROIT OFFICE EASTERN OFFICE 
Willard R. Cotton, Mer. Geo. M. Slocum, Mer. J. Edward Schipper, Mer 
333 No. Michigan Ave. Fisher Building Graybar Building 
Detroit, Mich. New York City 


Chicago, Ill. 
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The Chevrolet Sport Coupe 


Chevrolet dealers offer a finer. more luxurious 
type of economical transportation 


The introduction of the bigger and better Chevrolet 
Six has placed Chevrolet dealers in an unusually 


favorable merchandising position. 


They now have available a car of typical Chevrolet 
economy —with a first-cost substantially reduced, and 
an after-cost as low as the very lowest. And along with 
this economy, they now offer the public a measure of 
luxury —in appearance, refinement, comfort and per- 


formance—that is new to the lowest price field. 


The smart new lines of this new Chevrolet—the 


larger, more beautiful Fisher bodies—the rich, roomy 


interiors—the many quality features both inside and 
out—have already won the approval of thousands 
of people. And those accustomed to Chevrolet six- 
cylinder performance have found this new car even 
smoother, even easier to handle, and more enjoyable 


to drive! 


Indeed, the big selling appeal of this new Chevrolet 
is based on a pride of ownership that only much 
costlier cars have previously been able to inspire! 


CHEVROLET MOTOR COMPANY, DETROIT, MICHIGAN 


Division of General Motors Corporation 


NEW LOW PRICES 


$= $= = $= 
I i oli i ed ep I va rea 34S Sport Coupe (with rumble ee ry) ao 
‘ $ - $= oD = $ =~ 
rer ON a oe ae one ole MA ao Standard Coupe ....ccccccccceceses cDebeD Standard Sedan.....eeee cee e ea cae G35 
: s= 4= $qe = 
Sport Roadster (with rumble seat) ..... . ADS Standard Five-Window Coupe .......- of AS Special Sedan ........0+- PR 650 


SPECIAL EQUIPMENT EXTRA 
Chevrolet Trucks from $355 to $695. All prices f.o.b. Flint, Michigan 


CHEVROLET SI 


THE GREAT AMERICAN VALUE 





